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Canada to Camp 
Sparks Ceiling on New 
sain Car Production 


Quotas Will Be Based on| 
Last Year’s Output of 
110,126 Vehicles 


| | 
| On Dealer Front 


Neb. dealers minimize 

fears for future 
Ala., Iowa, Ark. dealers meet... 3 
Eastern dealers warned 


Kaleidoscopic 
Voice of Akron 
What to Expect 

Forecast, Not Prophecy 





Tests at Dearborn 
Mirror ’42 Models 


Zine, Aluminum, Nickel 
Replaced on Exterior, 
Interior, Engine 


On Defense Front 





Glas reflectors for headlamps. 
jusivad of hrass rellectars, 


By 
Chris Sinsabaugh 


S I START to write the column, 
there rings in my ears the} 
familiar radio voice of Major Ed- 
ward Bowes on the Chrysler ama- 
teur hour, his opening salutation: 


By Roy Carmichael 
Staff Correspondent 


MONTREAL. — Plans are| # 
| being considered to prevent a | 


“Ts ° Defense orders now Page 
Like the wheel of fortune, round) pysh of Canadians to buy total $14,200,000,000 ........... 12 
and round she goes and where she t that John L. Lewis’ setback......... 9 
stops — ha, ha, ha! — nobody | new motor cars, now atl Reuther plan tabled ............ 12 


knows.” It strikes me as most ap-|the war effort has made. 
plicable to the present situation} money more plentiful, C. D. Howe, | 
of the world at war — England | minister of munitions and supply, | 
grimly hanging on and Uncle Sam | told the Canadian press last week. | - 


es By Pete Wemhoff 
nig. tetend Managing Editor 
je eunting. 


Thrame plating continardd OF dhe 


girding up his loins, arming for 
defense and furnishing munitions | 
and food to the beleagured nations. | 
We in this country are looking 
through a mythical kaleidoscope 
and are bewildered by the rapid 
changes brought about by these 
chaotic conditions. Major Bowes is 
right— “where she stops, nobody) 
knows.” 


* * * 


PROPHECY as to what’s going | 
to happen in the automobile in- 
dustry is risky and few are brave 
enough to attempt it. “Your guess 
is as good as mine, and mine isn’t 
worth a damn,” most of us say. 
We're groping around in the dark, 
hoping for an occasional ray of 
sunshine. Take the automobile 
dealer, for instance. He’s the in-| 
dustry’s customer, the connecting 
lnk between the factories and the 
consumers — he’s the original cus- 
tomer, and he will have to care- 
fully chart his course to get through 
the troubled waters of war and 
defense. Therefore, right now, he 
must analyze the situation and do | 
some forecasting, not prophesying. 
* 





* 


NATIONAL Automobile Dealers 
Assn. already has gone into a 
huddie behind the scenes and 
talked things over. And one of its 
members, the Akron District Auto- | 
mobile Dealers Assn., through its | 
executive secretary, Paul Martin, | 
has undertaken to read the hand- | 
Writing on the wall and has put| 
forth a bulletin to its members| 
on the subject of what may be} 
expected. To me it just about sums | 
up what I would write if I became | 
a forecaster, and so I’m passing | 
it along to the column’s readers. | 
It says: 





“ONLY 5 PERCENT of all Amer- | 
ans sense the dark clouds on the 
horizon and their ultimate effect 
n all people and business, both 
arge and small. Automobile deal- 
ffs cannot be included in this 
group. If we are to survive as 
automobile dealers, we must act 


jiuickly and NOW to preserve our 


Susiness future. The handwriting 

m the wall reads as follows: 

l “1941 will be a short model year 
and thereby save face for the 


‘actory experts who have claimed 
there will be plenty of new cars 


|‘or you to sell in 1941.’ 


| 


‘) “1942 production will definitely 
“ be curtailed. No one knows as 





(See SPARKS, Page 19, Col. 1) 
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“We are working on a plan to 


| keep motor car production for sale 





UNDER the automobile industry’s aid-to-defense program, Ford has effected | 


to the public in check in order to| substantial savings in vital metals, such as zinc, aluminum and nickel. Above, 


conserve labor and materials for | Automotive News’ artist illustrates the major changes made on the exterior of 


our war production,’ Howe said. 
The plan is to place a quota on 


Ford cars to be produced in the future, and which are indicative of what the 


|entire industry’s products will be during the emergency. See page two for 


firms producing motor cars so that | 
at most they will not exceed last 


year’s production, which totaled 
110,126 cars and trucks. The exact 


| quotas has yet to be decided and | 


will be worked out with J. H.| 
Berry, controller of motor vehicles. | 


In 1940 Canadian firms produced | 


110,126 passenger cars, and in 1939 


the total was 108,368. Manufac- | 


turers have already cut production | 


so far this year, the first two 
months producing 22,000 cars as 


|compared with 25,400 for the cor- 


responding months last year. 

With importation of foreign cars 
strictly limited by exchange re- 
strictions, Canadian firms had been 
going pretty well full out in meet- 
ing the market requirements dur- 
ing the past year, it was stated. 

The needs of war production and 
the need for conserving not only 


|labor and materials in producing 


new cars but also foreign exchange 
in bringing in crude oil for gaso- 
line to run these cars, has made 


it necessary to see to it that the| 
is held within | 


trade this year 
bounds, it was said. 


ATAM Cnsiendbtion 
Tackles Setup To 





Train Mechanics 


CHICAGO. Speed was the 
watchword of Automotive Trade 
Assn. Managers last week in 
formulating a program on me- 
chanics’ training for use by local 
trade organizations. 


Within three days after W. A. 
(Cap) Williamson, president of 


| ATAM, announced the makeup of | 


a special committee, the group | 
met here Saturday. 

Williamson, who is vice-president | 
of Texas Automotive Dealers Assn., 
with headquarters in San Antonio, 
named R. Earl Burrows, manager 
of Cleveland Automotive Trade 
Assn., as chairman of the commit- | 
tee on mechanics’ training. 

Serving with Burrows are Paul 
T. Graves, manager of Detroit 
Auto Dealers Assn., and J. A. 
Schlecht, secretary - manager of 
Greater St. Louis Automotive Assn., 
Inc. Sam Shapiro, secretary-treas- 


urer of ATAM and general man- 
ager of Chicago Automobile Trade 
Assn., is an ex-officio member of 


the committee. 

National Automobile Dealers 
Assn. was represented at the meet- 
ing Saturday by L. Clare Cargile, 
its president. 


| signs of daylight were beginning to 


|fired for union activity, 





photo-diagrams of changes made under the hood and in the interior. 


U.S. Mediation Board Named; 
C1O-Ford Rift Seen Closing 


By Harry A. Williams 
Associate Editor 
DETROIT.—With the announce- 
ment last week by President 
Roosevelt of an 11-man National 
Defense Mediation Board, first 





pany is manufacturing steel frames 
for Army trucks, and hopes for 
an early settlement were expressed 
late Friday. 

An interesting announcement 
was made last week by the UAW- 
CIO stating that Ford representa- 
tives engaged in collective bar- 
gaining with the union recently 
when brief stoppages occurred in 
departments of the Rouge plant. 


appear in the Ford-CIO contro- 
versy as Federal Labor Conciliator 
James F. Dewey revealed Friday 
that four major moves had been 


made toward averting the threat-| This, however, was denied by 
ened strikes at Ford’s Rouge, High- | Bennett. 
land Park and Lincoln plants. Meantime, all factions agreed 


Dewey announced that nearly 1,- 
000 UAW-CIO members had been 
reinstated by Ford last week. This 
fact was confirmed by Harry H. 
Bennett, Ford personnel director, 
who said that the men had been 
rehired and that it did not look 
like there would be any big lay- 
offs in the near future. He also 
said that the men had not been 
but for 
some other good reason. Interest, | 
meantime, centered on the NLRB 
hearing scheduled to start March 
24 on the CIO’s petition for elec- 
tions at Ford plants. 

Meanwhile, the strike at Midland 
Steel Products Co. here will force 
Lincoln to shut down Monday due 
to frame shortages, and threatens 
to slow up production at Dodge 
Truck and other divisions of the 
industry if the dispute is not ter- 
minated in the near future. Office | 
of Production Management Was | 
particularly concerned over the 
strike because the Midland com- | 


that Roosevelt’s new mediation 
board, headed by Clarence A. Dyk- 
stra, director of selective service, 
and a representative of the public, 
‘was a step in the right direction 
but having no power to actually 
stop strikes or seize plants of re- 
calcitrant manufacturers or equal- 
ly recalcitrant union groups. 
potent weapon of the new board 
seems to be to bring the facts of 
any labor dispute into the open. 

William S. Knudsen, director- 
general of the Office of Production 
Management, appeared to voice his 
disappointment by renewing his 
suggestion later last week that 
Congress enact a compulsory 30- 
day cooling-off period before de- 
fense plant strikes could be called. 

Also representing the public on 
the new board will be William H. 
Davis, of New York, and Frank P. 
__ (See LABOR, Page 18, Col. 1) 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 


CHICAGO.—Used car sales are 
;up 11.1 percent, over a year ago, 





1941 1940 |) 4s against only a 4.5 percent in- 
Pos. Make Pos. || crease in inventories, a aur just 
1—87,430 Chevrolet 78,833— 1 || completed by the National Used| 
2—65,831 Ford 52,875— 2 ||Car Market Report, reveals. 

3—13,403 Plymouth 39,616— 3 The survey, made among more 
4—31,965 Buick 27,182— 4 ||than 2,000 dealers from coast to 
5—27,981 Pontiac 19,603— 6 | coast, shows that the average 


6—23,368 
7—20,327 
8—12,927 


Oldsmobile 
Dodge 
Chrysler 
9— 9,596 Studebaker 
10— 8,758 Mercury 
Total All Makes 
331,586 280,817 


For complete standings of all 
makes, see Page 15, this issue 


16,936— 7 
20,000— 5 
8,864— 8 
8,645— 9 
8,263—10 


dealer has 23 used cars in stock 
as against 22 a year ago. Returns 
were received from dealers han- 
dling all makes of new and used 
cars, in cities and towns of all sizes 
as well as in rural communities. 
Inventories of the average num- 
ber of used cars in stock were 
lower in the south and higher in 
the other three sections of the 


© with esese copper, fox zits, © . | 


Most | 


DEARBORN. — Indicative 
of what the automobile in- 
dustry is doing to conserve 
vital defense materials — as 
well as indicating how fu- 
ture cars will look—Henry Ford 
announced Thursday that his com- 
pany already has effected sub- 
stantial savings of needed defense 
metals through changes in designs 
and substitution of other materials 
in his company’s automobile parts. 


Already work has been com- 
pleted, whereby the company has 
effected an 80 percent saving in 
nickel, 50 percent in aluminum and 
50 percent in zinc, three “critical” 
materials on which the federal 
government has placed priorities. 


One of the Ford research men 
said: “In some cases we already 
have made changes in materials. 
The new parts, far from being in- 
ferior to the old, are in many cases 
distinctly better. The appearance of 
some parts also has been improved, 
notably where plastics have been 
introduced to conserve metal.” 

Regarding engine pistons, which 
have accounted for a large part of 
the aluminum consumed by the 
automobile industry, Ford Motor 
Co. is in a particularly fortunate 
position, it was pointed out. 
| In 1935 the company started pro- 
ducing steel pistons of the same 
| weight as the aluminum pistons 
previously used. This was made 
possible by the development of a 
new steel casting technique which 
has been used ever since to produce 
more than 31,000,000 steel pistons. 

No figures can yet be compiled 
on the anticipated total savings of 
vital materials, it was pointed out, 
but accurate estimates have been 
made regarding certain metals. In 
|the case of zinc, for example, the 
Ford saving would be approxi- 
imately 6,000 tons yearly, based on 
(Continued on Page 12, Col. 3) 








Used Car Sales Up 11%, 


National Survey Discloses 


| nation, as the following discloses: 
Increase 





Over 

Section Now Mo. Ago Yr. Ago Yr. Ago 
| Eastern ..... 22 23 21 4.8% 
Southern ...21 20 25 *16.0% 
|N. Central . .25 27 23 8.7% 
| Western ....21 22 20 5.0% 
| *Decrease. 
| George A. Leukhart, general 


manager of NUCMR, said in com- 
menting upon results of the survey: 
| “Barring the uncertainties of un- 
foreseen events, the sharp increase 
in the rate of used car sales as 
compared with inventories is caus- 
ing dealers generally to be thor- 
oughly optimistic for the weeks 
ahead 
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By Bethune Jones 
Staff Correspondent 
NEWARK.—A warning that 
automobile dealers, to preserve 
their business and contribute their 
Share toward the defense effort, 
must immediately revise merchan- 
dising policies and act to meet the 
loss of mechanics to production in- 
dustries, was sounded here last 
week by L. Clare Cargile, president 
é National Automobile Dealers 
ssn. 


Dealers from the New York 
metropolitan area and Long Island, 
as well as from throughout New 
Jersey, heard Cargile at a mass 
meeting, sponsored at the Essex 
House here Wednesday by Newark 
Automobile Trade Assn., New 
Jersey Automobile Trade Assn. and 
NADA. 


Outlining the NADA program to 
help dealers meet the impending 
shortage of mechanics (fully ex- 
plained in preceding issues of 
AUTOMOTIVE NEws), Cargile empha- 
sized that dealers could not afford 
to delay in acting to solve this 
problem. He cited figures to show 
that, while the defense program 
may have seemed to move slowly 
at the outset, rapidly expanding in- 
dustrial production is under way 
and will continue to _ increase 
sharply with its attendant luring 
of skilled mechanics from dealer 
employment. 


Cargile also urged immediate re- 
vision of merchandising policies to 
meet the changed conditions cre- 
ated by the defense program and 
its accompanying business’ up- 
surge. Dealers are unnecessarily 
cutting their own throats, he em- 
phasized, by continuing the wild- 
trading and other  profit-eating 
practices which were of doubtful 
value even in the depression era. 
Dealers are justified in asking and 
can obtain a far higher return 
from their sales transactions than 
is now being generally realized, he 
asserted. 

Used car market conditions par- 
ticularly call for changed mer- 
chandising policies, Cargile de- 
clared. Instead of continuing the 


Cadillac Starts 
Meetings With 


Retail Forces 


DETROIT.—Covering 25 major 
automobile markets, three groups 
of Cadillac officials will leave this 
week for a series of conferences 
with retail forces. 

The trip will signal the start of 
Cadillac’s spring merchandising 
campaign and this year will em- 
phasize the recently introduced 
Cadillac - engineered Hydra - Matic 
Drive. 

Technical descriptions of the new 
device, together with the _ best 


means of bringing its advantages 
before the public, will feature the 
meetings. Advertising and promo- 
tion representatives will outline the 
factory-planned program behind its 
exposition. 
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Dealers Warned to Revise Merchandising Policies 
Newark Mass Meeting Hears 


Cargile on Defense Problems 


present trend of rapid turnover of 
used cars at low prices, he advised 
dealers to stress reconditioning and 
demand the higher prices which 
the market is readily able to stand 
and which the outlook of rising 
dealer costs justifies. 


Importance of both public and 
employe relations also was stressed 
by the national association leader, 
who called upon dealers to point 
out at every turn their vital role in 
the defense program, both from 
the economic viewpoint and in 
maintaining continuance of the 
transportation upon which defense 
industries rely. 

William L. Mallon, New Jersey 
NADA director, president of New- 
ark Automobile Trade Assn. and 
secretary of the New Jersey Auto- 
mobile Trade Assn., also cautioned 
against merchandising at low 
prices. He told dealers not to worry 
about their existing new car in- 
ventories, pointing out that their 
value has not diminished, and fur- 
ther urged that used cars be re- 
conditioned thoroughly and not 
pushed too fast. 

Another readjustment advocated 
by Mallon was an increase in the 
cost of service to customers, as 
well as an uptrend in the cost of 
new and used cars. He also recom- 
mended that dealers immediately 
purchase additional service equip- 
ment, in view of a possible subse- 
quent shortage. In expanding serv- 
ice equipment facilities, he sug- 
gested that dealers should par- 
ticularly acquire labor-saving de- 
vices. As further steps to meet 
present conditions and to prepare 
for future eventualities, Mallon ad- 
vised against enlargement of sales 
forces, which he pointed out was 
unnecessary in view of the seller’s 
market conditions; told dealers not 
to sign long-term leases now, and 
suggested that they build up cash 
reserves. 

Willingness of educational au- 


thorities to cooperate with dealers : 


Ford's Car of the Future... 


fears copper platy ussiler 
chrome. sing lens zine. 
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IN ADDITION to the changes effected on the exterior (see page one), Ford 
has made several changes in the interior of its cars, as illustrated above by 


Automotive News’ artist. 







Cast irom replaces die casting for 
bevather and gasoline gusmge ussit. 
; 


Les 


thromecomods hibetmes steed 
fur transsmixsion gears, je 
stead of nichet atewt. 


in furnishing youths for mechani-| 


cal training, and the procedures 
which should be followed in ob- 
taining them, were outlined to the 
dealers by New Jersey Vocational 
Education Director J. A. McCarthy, 
New Jersey Youth Administrator 
Bernard S. Miller and Edward 
Berman, technical director of vo- 
eational work in the Bayonne 
schools. McCarthy declared there 
are now 450 classified automobile 
mechanics unemployed and avail- 
able to dealers through local 
agencies in New Jersey. 

Chairman of the mass meeting 
was John Kramer, first’ vice- 
president of New Jersey Automo- 
bile Trade Assn. Also at the speak- 
ers’ table, besides those mentioned 
were Ralph Ebbert, manager of 
Brooklyn and Long Island Auto- 
mobile Dealers Assn.; Harry 
Bragg, manager of New York 
Automobile Merchants Assn.; Ed- 
ward J. Foley, treasurer of New 
Jersey Automobile Trade Assn., 
and Harold Hershman and Bron- 
son P. Booth, vice-presidents of 
the New Jersey association. 





CONGRATULATIONS are extended 


by W. A. Blees, left, general sales 


manager of Nash, to Melvin BR. Ballard, right, head of Ballard Motor Co., 


istributors for Utah, for leading the country 
ot ecs when Nash’s U. S. sales set a new record for the month. Ballard’s 
d in an increase of 368 percent over last February. Congratu- 
Larson, Pacific regional manager of the 
for his bailiwick was the leading region in sales increases. 


February, 


territory turne 
lations ‘eae also in line for M. N. 


company, 


in sales gains during 





FORD is using straight chromium 
steel, instead of nickel chromium, on 
bright metal trim. The company also 
is substituting steel stampings for zinc 
die castings. 


Cast irom, instead of alnmik 


no for valve chamber cover. 





4 a . - E 
Past ivan. isotead sf aberssni- 
tines, Toy clistribmiar hode. 
















Nash Analysis 
Show Sales Up 
In All Sections 


DETROIT.—A picture of auto 
motive sales trends throughout the 
United States appears in an anal : 
sis of Nash Motors’ record-breai, 
ing sales in February, when the 
company increased its sales 156 
percent over last year, revealing an 
even distribution of good business 
over every part of the country 

A study of the reports coverin 
the best February sales in Nash 
history, according to W. A. Blees 
general sales manager of the com- 
pany, shows very few Seographical 
areas in which business activity js 
not responding fully to the genera} 
upward sweep in sales. In no area 
he declared, has the company’; 
newest car, Ambassador “99” 
failed to boost Nash sales very 
considerably, 
the country running in ex 
100 percent. " ee 

Best percentage increase in the 
nation was shown in the Pacific 
coast states which form Nash's 
“Pacific” region, managed by M. N 
Larson. During February this re. 
gion registered a gain of 182 per. 
cent over the same month last 
year, and some of the distributor. 
point gains were the greatest on 
record. Salt Lake City, showing 
the largest percentage gain in the 
country, lifted its sales 368 percent: 
Seattle gained 258 percent, and 
Portland 205 percent. Sales in Los 
Angeles and San Francisco jumped 
2% times last year’s figure. 

Substantial sales increases in 
Detroit and Cleveland were among 
the factors giving the Great Lakes 
region of the company a gain of 
173 percent. Cleveland reported a 
gain of 241 percent, while the 


Detroit area more than tripled its | 


sales. Carl Tiedemann is manager 
of the region. 

Nash’s eastern region, under the 
direction of C. L. Alexander. 
chalked up a gain of 166 percent. 
boosted by increases ranging from 


the Philadelphia area’s 205 percent ¥ 


to New York’s 153 percent. The 
western region, with Chicago and 
Minneapolis as the brightest sales 
spots, increased 159 percent, G. E. 
Walrath, regional manager, re- 
ported. 

C. W. Mellen’s southwestern re- 
gion and W. T. Minor’s southeast- 


ONE OUTSTANDING example of|ern region both reported sales of 


metal conservation in motor industry. 
Ford has substituted a bakelite gear, 
with a steel center, for aluminum 
timing gear. 





New Plymouth Dealer- Aid 


Program is Announced 


DETROIT. — Development of a | training program is of a type en- 


new, more comprehensive program 
of service to Chrysler Corp. dealers 
throughout the U. S., in relation to 
their low-priced car merchandising 
activities, was launched here this 
week at a three-day conference of 
the Plymouth field organization 
with factory officials, according to 
J. E. Bayne, Plymouth’s general 
sales manager. 


“This new program 


service now being performed by 
dealers and salesmen in supplying 
the nation’s transportation needs,” 
Bayne announced. “Plymouth’s con- 
tinuing growth among the leaders 
of the automotive industry also 
makes it desirable to organize our 
work in the field on a basis that 
will be of increasing value to our 
dealers, while assisting them to 
be even more helpful to the car- 
buying public. 

“For this purpose, Plymouth’s 
entire field force was called to 
Detroit for a discussion of impor- 


tant new programs which should | 


have far reaching effects upon the 
merchants and retail salesmen who 
sell Plymouth automobiles in more 
than 7,800 communities in all parts 
of the country. 

“Subjects at this field meeting 
included the introduction of a new 
educational program which soon 
will be presented to our dealers, 
their retail sales managers and 
salesmen by the Plymouth repre- 
sentatives in the field. This new 


is an ac-| 
knowledgment of the vital public | 





tirely new to the automobile in- 
dustry. It represents another long 
forward step in proper presentation 
of the product to the public — now 
recognized as just as important a 
service to car buyers as improve- 
ments in the product itself. 


“Proof of the value of this in- 
dustry’s constant effort to improve 
not only its products, but also the 
way in which these are presented 
to the public, is readily seen. Today 
automobiles are bought with a 
greater measure of confidence than 
almost any other American product 
— and no other is backed up by 
such elaborate resources for pre- 
liminary testing, operating service 
or parts availability. 

“As a parallel to the new sales 
training program, a new advertis- 
ing program expected to result in 
greatly increased newspaper adver- 
tising of Plymouth was another 
subject about which our men were 
informed at the conference this 
week.” 

The three-day meeting of field 
representatives with Plymouth fac- 


| tory officials was held at the Whit- 


tier hotel here. Besides Bayne, 
who presided over the sessions, 


| factory officials at the conference 


included W. W. Romaine, director 
of advertising and merchandising, 
and R. C. Somerville, director of 
regions. 


Chris) Sinsabaugh’s sparkling 
“Sparks column is read by the 
‘‘wide-awake” in industry. . 






twice as many cars as last Febru- 
ary. 

Nash sales during February, as 
previously reported, were 9,431 
units, against 3,679 last February 
Three out of four sales during the 
month, Blees said, were of the new 
Ambassador “600.” 


Pontiac’s Drive 


Goes Over Top 


PONTIAC.—Pontiac Motor’s 60- 
day sales campaign closed Mar. 10 
and final returns just compiled 
show that every one of the com- 
pany’s 24 zones and four regions 
went over the top on new car sales, 
according to D. U. Bathrick, gen- 
eral sales manager. Seventeen zones 
and three regions exceeded quotas 
for used cars. 

“We finished with 122 percent 
of quota on new cars and 1055 
percent of quota on used cars for 
the entire country,” he said. “Of 
our four major territorial divisions, 
the central region led the others 
on new cars with 131.4 percent of 
quota, while the midwest region 
did the best used car job with 
113 percent of quota. 

“Among the 24 zones in the 
country, the Pontiac zone led with 
162 percent of quota on new cars 
while Kansas City was ahead 0 
used car results with 149.7 percent 
of quota.” 





Defense Spending Seen 
Aid to Low-Income Group 


NEW YOR K.—Most benefit 
from the present defense-spend- 
ing program is being receiv¥ 
by the lowest-income bracket 
families in industrial areas, 9 
cording to the findings of mar- 
keting research executives % 
reported here. 


the lowest gain jn } 
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LL of you who know Herman 


- A wangelin, of Belleville, Ill., ad- 


re his high personal intelligence 
ye is a dealer of unusual broad 
werience. He is therefore fa- 
iar with the complex problems 
punding automobile retailing. 
has been in business a long 
je-many years with Ford, but 
re recently handling Chrysler 
4 Plymouth. He has been presi- 
t of the Illinois dealer associa- 
»; he was the national deputy 
je authority during NRA; for 
» terms he was secretary of 
tional Automobile Dealers Assn. 
* * * 


Herman writes this column on 
»» subject of price-cutting. Per- 
», none of us has examined 
sis question in all of its rami- 
ations head on, but Wangelin, 
, his letter, is honest and kind, 
14 1 am sure you will be in- 
sted in his observations. If 
wu, as @ column reader, have 
me thoughts on this subject 
ist are pressing you to get out 
your mind into print, we would 
glad to hear from you. Her- 

n’s letter follows: 

* * * 


long 
ime Line 
_— JOHN: It was nice to 
have seen you at the Pitts- 
gh NADA convention as_ it 
sight back pleasant memories of 
eyears we worked together dur- 
: NRA. Our thinking was always 
tty much along the same line— 
imely, that of keeping the retail 
tomobile business on a _ high 
ane. The opportunity to do this 
3 lost with the passing of the 
jo. me *“ + 
“After reading your column in 
Feb. 3 issue of Automotive 
ws, in which you commented 
the talk at the NADA conven- 
ion on volume, or streamline 
ling, I realized that you were 
il championing the cause of 
hat we like to call legitimate 
merchandising. More power to 
u, John, but you just can’t put 
over with idealistic preachings 
d wishful theories. And to go 
step further, ! will say that no 
else can do it as long as any 
of the following three factors 
ninot be used t» bring about 
desired results, namely: 
inety percent dealer coopera- 
m—helpful legislation—factory 
urticipation. All three have been 
ried without success. 


» * 






gislation 
ot Attainable 


EALERS will not cooperate on 
any merchandising plan be- 
use their conditions are so di- 
tsified. Distributors, for instance, 

lose money as retailers and 
make a profit as distributors. 
“lers who have favorable loca- 
ts and have controlled com- 
tition in their own line—and each 
tory sees to it that they have a 


5 finkling of these—want nothing 


te to disturb their setup. Volume 
ers, of whom there are many, 


, F perfectly satisfied to let con- 


uons remain as they are. Legis- 
ton, to be helpful, is not attain- 
¢, and factory participation in 
ttecting evils under their control 
’ been sought on bended knee, 
thout result. 

* > * 


‘The trend toward cut-throat 
‘ling is the outcome of present- 
Y general retail merchandising 
hich seems to say, ‘I can sell it 
you wholesale.’ This theory, 
upled with factory approval 
id encouragement, has started a 
stem of automobile selling com- 
table to that which we are 
fased to call chain store mer- 
‘andising in other lines of 
Siness. You refer to these so- 
‘lled ‘volume operators’ as 
‘lee-cutters. Haven’t we all been 


"ee-cutters? Haven’t our manu- 


turers suggested and insisted 
t we be price-cutters? Don’t 





By John 0. Munn 











Dealers’ or salesmen’s comments, questions 
addressed to John 0. or requests may be 
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Salesmen Held Underpaid 





Munn in care of Automotive News, Detroit, 


you know that dealers have been 
expected to lose money on their 
used cars? That some manufac- 
turers in 1940 insisted that $100 
was not too much to lose on the 
used car washout? That some 
dealers were threatened with 
cancellation on the ground that 
they lost too little on their used 
cars and turned down too many 
deals just because an unreason- 
able used car loss was evident? 


*+ * #* 


Which Is 


Better Merchant? 
“DY what measuring stick does a 
dealer fall into the category 
of legitimacy when price-cutting is 
involved? How much must one cut 
the price to be a price-cutter? 
* * 


“You admit—that volume deal- 
ers are making money—lots of 
it,’ while I believe you will also 
admit that moderate price-cut- 
ters, as a class, are not faring so 
well. Which of the two, then, is 
the better merchant—the one 
who cuts the price a lot and 
makes a lot of money, or the one 
who cuts it only a little and 
makes only a little money? 
Which of the two is more apt to 
stay in business, to serve his 
public the longest—the one who 
makes a lot of money and builds 
up a reserve or the one who 
makes a little or no money and 
has little or no reserve? But you 
say the ‘volume operator’ treats 
his public shabbily; that he must 
lure the buyer into his place of 
business and then outsmart him 
in order to get the sale. Well, 
anyone who can outsmart the 
automobile buyer of today de- 
serves the academy award. 

* * ” 


* 


Comparing 
Chain Stores 


“A CCUSING the ‘volume opera- 

tor’ of misrepresentation in 
advertising and selling methods 
sounds very much like the early 
accusations against the chain 
grocery store. They were also sup- 
posed to lure you into their stores 
with misleading advertising and to 
use questionable methods to sell 
you inferior merchandise. You will 
remember the story to the effect 
that although chains sold you ad- 
vertised brands for less money, 
they cheated you as to size of the 
cake of soap, or the quantity of 
peas in the can. What really 
happened was that they gave you 
a good buy. The public soon real- 
ized this and started flocking to 
them until today the chain store 
or that system of selling does a 
vast majority of the business in 
every community. 

> s+ a 


“If you ask, ‘Do you think that 
is good?’ I will emphatically say, 
‘I do not.’ I will be equally em- 
phatic, however, in saying that 
you cannot change this method 
of selling either in the grocery 
business or in the automobile 
business, now that it has gotten 
a start. It can be controlled only 
by the manufacturer of the prod- 
uct insisting that his goods be 
sold through fewer outlets at 
legitimate profits. And what 
manufacturer of soap or auto- 
mobiles will do such a thing un- 
less all of his competitors do 
likewise. 

* * &* 


Dealer 
Still Retailer 


“ OR will the manufacturer, un- 
der the present selling system, 
be eventually forced to market his 
own product because of dealer mor- 
tality. We have heard this assertion 
made for many years, but except 
for a few cases of factory experi- 
ment, the dealer is still the retail- 
er. The manufacturer is, in some 
instances, giving the dealer an op- 
portunity to operate more than one 
(Continued on Page 19, Col. 1) 
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AT THE BIGGEST —- meeting in the history of the Northern Cali- 


fornia Dealers Assn., 
the group. The | ages shows dealer 
in huddle prior to openin 


Jacobs of Sacramento was reelected president of 


association officers and guest speakers 


of business meeting. Left to right, Jacobs, Buick 


and Cadillac dealer; Charles Bishop, general counsel for National Automobile 
Dealers Assn.; Carl Huessy, manager of Seattle Dealer Assn.; Tod Bates, man- 


ager of San Francisco Motor 


Car Dealers Assn., and Glen Stater, Northern 


California Hudson distributor and president of San Francisco Motor Car Deal- 


ers Assn. 


Calif. Dealers Get Warning; 


Jacobs Reelected President 


Special to Automotive News 

SAN FRANCISCO. — More than 
250 Northern California automobile 
dealers, attending their annual 
meeting here Mar. 14, heard speak- 
ers warn them that automobile 
production would probably be cur- 
tailed shortly and that both new 
cars and used cars would be scarce 
within the year. 

Carl Huessy, manager of Seattle 
Automobile Dealer Assn., was the 
principal speaker of the day. He 
told the dealers that the country 
will shortly go on an all-out pro- 
duction program and that the 
necessity of using all available 
stocks of metals, millions of skilled 
workers and unlimited plant capac- 
ity, will result in the automobile 
industry curtailing its passenger 
car production, probably within two 
or three months, by as much as 
25 percent. He warned dealers to 
put their “houses in order” to ex- 
pect serious shortages of both new 
and used cars, to look with disfavor 
on small down payments and 18 to 
24 months finance terms, and to 
take steps to stimulate their shop 
and service departments. 


“In view of the fact that under 
the lease-lend act this country is 
no longer just the sanctuary of 


Ala. Dealers Set 


For Convention 


MOBILE, Ala.—Automobile deal- 
ers plan to do more skylarking 
than worrying about their prob- 
lems at the annual convention of 
the Alabama Automobile Dealers 
Assn. here on Mar. 28-29. 


There are two chief speakers on 
the program, W. E. Blanchard, 
manager of the National Automo- 
bile Dealers Assn., and Senator J. 
A. Simpson of Birmingham, coun- 
sel for the association, but the 
dealers are taking along their wives 
to visit the Azalea Trail and to 
partake of other entertainment fea- 
tures cooked up by the Mobile 
dealers including an oyster fry at 
the Yacht Club. The biggest meet- 
ing in years is anticipated. 

H. J. Kittrell, Dodge dealer in 
Mobile, is president of the associa- 
tion, and C. E. (Andy) Anderson 
of Birmingham, is the secretary. 
Col. S. B. Quigley, head of Quigley 
Motors, Mobile, is chairman of the 
entertainment committee and he 
has every dealer in Mobile helping 
him. 


Speakers Listed 
For Ark. Conclave 


LITTLE ROCK, Ark.—(UTPS).- 
Between 200 and 250 delegates are 
expected to attend the annual con- 
vention of Arkansas Automotive 
Dealers Assn., which will be held 


at the Eastman hotel in Hot 
Springs on March 26. 
P. Marks, of El Dorado, is 


president of the organization; W. 
H. Sadler, of Little Rock, is secre- 
tary, and R. J. Ross, Fort Smith, 
is first vice-president. 

Guest speakers will include W. 
E. Blanchard, manager of National 
Automobile Dealers Assn., and Tom 
Huber, vice-president of NADA, of 
Lake Charles, La. 


democracy, but becomes the power 
house of democracy, I do not be- 
lieve any group of manufacturers 
or business men will be able to 
continue to pursue their ‘business 
as usual’ policies,’ said Huessy. 


Among other’ speakers were 
Charles Bishop, national counsel 
for National Automobile Dealers 
Assn., who explained workings of 
the federal wage and hour law 
as it pertained to the dealers; Tod 
Bates, manager of San Francisco 
Motor Car Dealers Assn., who 
stressed the increasing shortage 
of trained mechanics and skilled 
labor and urged dealers to launch 
training programs for their work- 
ers; W. L. Hughson, vice-president 
of NADA, and Glen Stater, presi- 
dent of the San Francisco dealer 
body. 

John J. Jacobs of Sacramento, 
was elected to serve a second term 
as president of Northern California 
Dealer Assn. Other officers elected 
were: 


Vice-President, H. A. Crockard, 
Roseville; secretary, Frank Beck- 
ett, Fresno; treasurer, John Olney, 


Berkeley; manager, Tod Bates, 
San Francisco. 

Directors: Robert Benson, San 
Jose; Joe Gaestel, Merced; John 


Eagal, Stockton; Jack Hunt, San 
Rafael; Charles McGimsey, Dixon; 
Jess Rodman, Fresno; Glen Small- 
comb, Burlingame; Glen Stater, San 
Francisco; Harold Foreman, Oak- 
land; Carl Voss, Salinas; Dave 
Galbraith, Marysville; Carl Gustaf- 
son, Eureka; William J. Silva, Mo- 
desto; R. K. Sturgeon, Tulare, and 
Ralph S. Watkins, Chico. 


Conclave April 1 


For Iowa Dealers 


DES MOINES.—Iowa Automobile 
Dealers Assn. will hold its 22nd 
annual meeting and convention of 
the association on Apr. 1 at Hotel 
Fort Des Moines in Des Moines, it 
is announced by Walter Ferrell, 
secretary-manager. Officers and di- 
rectors of the association will be 
elected for the coming year, and 
the place of the 1942 annual meet- 
ing and convention of the associa- 
tion selected. 


Clare Cargile, president of 
National Automobile Dealers Assn. 
and J. B. Van Tassel, business 
consultant of the Chicago Automo- 
tive Trade Assn., will be on the 
program. 
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Good Management 
One of Solutions, 


CATA Points Out 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Chicago Automobile 
Trade Assn. last week produced 
some illuminating figures to demon- 
strate that good management is 
the road to better compensation 
for salesmen. 

Appearing in a CATA “Dealer 
Operating Facts” bulletin, the fig- 
ures analyzed plans of salesman 
compensation, as compiled from 
214 dealer statements, and discov- 
ered that based upon the 5 and 6 
percent commission plans employed 
by most dealers, salesmen’s earn- 
ings amount to $33 per $1,000 of 
new car volume as against $100 
for the customer. 


It’s not that dealers deliberately 
under-pay their salesmen. The 
trouble, according to CATA, is 
largely wrong management in the 
form of used car gross losses or 
overallowances, averaging $100 per 
$1,000 of new car volume. Correc- 
tion of this situation would go a 
long way toward enabling the 
salesman and dealer to collect the 
$100, and the customer the $33. 
This should be the dealer’s goal, 
the association contends, and adds: 


“The amount of discount or com- 
mission you pay to the salesman 
does not any more assure that 
salesman of a good profit or a 
living wage than does the so- 
called factory discount assure you 
of a fair profit. It is your respon- 
sibility to see to it that salesmen 
are properly directed so as _ to 
obtain a profitable sales volume 
for you and themselves. 


“Regardless of what plan of com- 
pensation you follow for new and 
used car salesmen, we recommend 
that each salesman’s earnings be 
reviewed monthly by the dealer 
and sales manager, especially with 
reference to the net volume the 
salesman must get to make a 
living wage and save some money.” 


A breakdown on commission 
plans for salesmen by the 214 
dealers shows the following: 

New cars — 33 percent paid 6 
percent on the net f.o.b. prices, 
plus 10 percent on accessories; 25 
percent paid 5 percent on the net, 
plus accessory commission; 20 per- 
cent paid a flat salary, plus com- 
missions averaging from 1 to 3 
percent; 14 percent paid a flat 
rate, and 8 percent paid on a profit 
sharing or straight salary basis. 

Used Cars — 43 percent paid 6 
percent on the net; 29 percent 
paid 5 percent on the net; 21 per- 
cent paid salary, plus commission, 
and 7 percent paid straight salary. 

Noting that the 6 percent straight 
commission plan on both new and 
used car net is most popular among 
the dealers, the bulletin states: 

“On the basis of a new car sales- 
man selling $3,000 net per month, 
which is equivalent to about $5,000 
at list, his earnings would be $180 
per month on the 6 percent plan, 
or $150 per month on the 5 percent 
plan. As a matter of fact, the 
average earnings of automobile 
salesmen are below these figures, 
due to wild trading that forces 
down both dealers’ and salesmen’s 
earnings.” 


Firm’s Name Changed 


MEMPHIS. — Russell Reeves, presi- 
dent of W. S. Oldsmobile Co. Inc. 
here announces a change of the firm 
name to Russell Reeves Co. There is 
no change in personnel or location. 

nastenesinisttaeeniemeieiniimisin tape aaa 





FRED CEBALO, veteran 
| at the St. Francis 


| W. S. Venn, Northern California manager, 
Lynch, sales manager for the same company. 


n automobile dealer, was 
t hotel, San Francisco, 
niversary as Packard 
his hosts, Earle C. 
sale manager, Earle C, Anthony Ince., 


dealer in San Rafael, 
Anthony Inc., executives. 


guest of honor at a luncheon 
last week on the occasion of his 20th an- 
Calif. He is pictured above with 
tiv Left to right, Joe Jones, whole- 
California Packard distributors; Cebalo; 
Earle C. Anthony Ine., and Tom 
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OUR PLEDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 
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It Can Be Done! 


HAT “necessity is the mother of invention” has oft been 

proved and demonstrated, and we are entering an era in 
which the automotive industry is again going to have a 
chance to use its brain power in this direction. This chance 
has been brought about by the governmental edict on the 
conservation of “critical” and “strategic” materials, which 
the automotive industry has promised to do and is doing. 
Our engineers are wrestling with this substitution problem 
in planning 1942 models and meeting with considerable 
success. From the laboratories comes the belief that in many 
cases it is going to be found that these substitutes are 
to be as good, if not better, than the metals they replace. 

A striking illustration of this comes from Dearborn. 
Henry Ford has gone to his laboratorical cupboard, and, 
unlike Mother Hubbard, he has found it is far from being 
bare. Announcement of this fact was made last week by 
the sage of Dearborn, who reports that, so far as his com- 
pany is concerned, changes made in manufacturing methods 
already mapped out mean 80 percent saving in nickel, 50 
percent in aluminum and 50 percent in zinc. “And,” says 
Mr. Ford, “the new parts, far from being inferior to the old, 
are in many cases distinctly better. The appearance of some 
parts also has been improved.” 

Mr. Ford’s remarks should go far toward assuring dealers, 
as well as the buying public, that the industry will be able 
to produce 1942 models that in looks and performance will 
pass critical inspection. Of course, Mr. Ford is not alone in 
this research for substitutes —- every company is doing 
the same — but he is the first to tell the public just how 
much saving of “critical” material can be effected through 
engineering research. 


Let’s All Take Pot-Luck 


President of the United States put a burr under the 
tail of the automotive industry (among others), in his 
speech to the public, although ostensibly to the White House 
press correspondents, when he demanded speed and more 
speed in arming for defense and to aid Britain. If we re 
going to lick Hitler, we’ve got to get busy now and no foolin’. 
Labor has got to get patriotic and stop trying to grind per- 
sonal axes and so has industry itself. We’ve got to forget 
self and go all out for the nation. It was a grand speech, 
one that will live through the ages and which will be quoted 
by our great-great grandchildren. : 

So far as the automotive industry and its desire to answer 
the call for armament help from the country are concerned, 
labor is the Achilles’ heel in the present situation. It can 
make or mar the whole program of defense and aid for 
Britain. Which fork in the road will it take? If it forgets 
trying to save social gains, attained before we got in this 
jam, and goes 100 percent for the common good, maybe we 
will get somewhere. Employers, it seems to us, are willing 
to cooperate and are doing so, despite the brickbats labor 
heaves at them. =e 

Now that the President has named his mediation board, 
we are looking for results that will keep the ship of state 
on an even keel. If there’s unity of thought, tolerance on 
both sides and each side keeping an open mind, we may be 
able to weather the storm and stop rocking the boat. Labor 
and industry must pull evenly on the oars that eventually 
will bring the ship of state into Snug Harbor. 








MORE It has been many a 
TAXES! moon since I have run 
MORE across any more inter- 


PROFITS! esting figures than 

those compiled recently 
by Wall Street Journal, proving 
that even in the face of great in- 
creases in federal and state taxes, 
most corporations were able, in 
1940, to show greatly increased 
profits over 1939. It seems to me 
that in view of the alarm which 
most of us feel over the future, 
these figures tend to prove that 
with widespread prosperity these 
United States can absorb a tre- 
mendous tax bill without going out 
of business. 

* * 

Wall Street Journal, in its issue 
of Feb. 27, selected a group of in- 
dustrial, rails and utilities, “a rep- 
resentative sample of American in- 
dustry,” and presented these sta- 
tistics: 


1940 NET 1939 NET 
371 Industrials . . . $1,292,292,688 $1,071,253,685 
74 Ralls ...... 175,142,798 88,302,047 
34 Utilities .... 268,214,841 265,904,174 
HOO: 6 vas $1,735,650,327 $1,425,459,906 
* * «* 
Here are also some individual 


cases which made a part of the 
above total: 

“General Electric’s provision 
for total 1940 taxes was $54,943,000 
—an increase of $33,930,000 or 162 
percent over 1939. But in the face 
of this highest tax bill the com- 
pany ever paid, General Electric 
finished 1940 with a net income 
of $56,241,000, an increase of 36 
percent over 1939. 

“American Tobacco Co. made 
$28,311,782 in 1940. This is an in- 
crease of nearly $2,000,000 over 
the $26,427,934 figure for 1939, 
despite a huge tax increase. 
Federal and state income taxes 
amounted to $10,735,210, com- 
pared with $7,127,265 the year be- 
fore. 

“Standard Brands’ 1940 income 
tax bill was $3,313,427 as against 
$1,538,214 in 1939. Taxes of all 
kinds paid by Standard Brands 
for the year are estimated at 
$11,350,000. Even so, 1940 profits 
were $13,385,569 as compared to 
$9,411,866 in 1939. 

“Radio Corp. of America will 
pay 1940 taxes equivalent to 54.6 
cents a common share, compared 
with 34.5 cents in 1939. The net 
profit for 1940, however, was $9,- 
113,156, an increase of 13 percent 
over 1939. 

“The government will collect 
$1,187,000 from the Container 
Corp. of America for 1940 taxes, 
compared with $293,043 in 1939. 
But the company earned more 
money than in any previous year. 
The 1940 net was $2,227,682 as 
against $1,448,900 in 1939. 

“Electric Storage Battery Co. 
finished 1940 with a net income 
of $2,167,592 as compared with 
$1,820,661 in 1939. The company’s 
1940 tax bill aggregated $2,058,- 
972, or 37 percent more than in 
1939.” 

General Cable Corp.’s 1940 fed- 
eral tax bill was $925,000 in place 
of the $120,000 paid in 1939. In 
addition, there was an excess 
profits tax of $230,000. But the 
company’s 1940 net profit was 
$2,455,362 instead of $733,166 made 
in 1939. 

Mack Trucks, Inc., earned $1,- 
805,821 in 1940, compared with 
$682,987 in 1939. Federal income 
taxes amounted to $640,000 as 
against $200,000 in 1939. The com- 
pany’s backlog is now the largest 
in its history. 

Yellow Truck & Coach Mfg. 
Co. made _ $5,813,976 last year, 
compared with $3,276,474 in 1939. 
The company’s federal income 
taxes in 1939 were $667,043 and 
the excess profits tax nothing. 
Last year, however, income taxes 
were $2,210,034 and excess profits 
taxes, $1,778,547—a total of $3,- 
988,581, or considerably more 
than $3,000,000 in excess of 1939.” 

. 2 oe 


I am one of those who believe 
that Uncle Sam’s resources are 
practically inexhaustible. The more 
money our 130,000,000 people have 
to spend, the greater will be our 
prosperity. Messrs. Hitler and 
Mussolini can do well, at this mo- 
ment, to ponder the facts which 
are disclosed by these 1940 reports, 
which we know now will be only a 
fraction of what can be expected 
of the present year.—G. M.S. 


orice OF PRODUCTI 
gociat SECUR 


w 










NN MANAGEMENT 
ity BUILDING 
ASHINGTON. 0: © 



















februery 22> aa 




















Detroit. 
ur. cargiie! 





Dear 






the ereve urgency & 


a 
werent a ar ens 8, 


pax - n 0 
pressed tO” nto productio 


will ve - on business: 
reperous 






















the nee o~ 
adly- e 
7 on this sxkille 
comp 

Meantime» +4 












In This Corner 


be observed upon request. 


Data 

I was looking over your paper of 
Mar. 10. If it is not too much 
trouble, I would like to have the 
passenger car registrations for 
Mar. 10, 1940, showing the units 
gain or loss for each car, the same 
information you have in your 
paper for this Mar. 10. 

I have been taking AUTOMOTIVE 
News for years, and it is the best 
thing of its kind that comes to my 
desk.—Sam P. Hale, Ford-Mercury- 
Lincoln dealer, Ardmore, Okla. 


Texas 

New passenger car registrations 
in principal Texas markets showed 
a 1.9 percent gain in February 
over January, while truck sales for 
the same period showed a 10.7 per- 
cent loss. New car inventories con- 
tinue to rise. Immediate future 
prospects fair to good. 


Used car inventories are high 
and sales are dragging. A seasonal 
improvement is anticipated for the 
immediate future. 


Central Texas farmers are very 
late in their plaining and planting 
because of excessive rains which 
has been a deterrent factor on gen- 
eral business. Merchants are in- 
creasing inventories because of 
fearing tax and price advances. 
General opinion is business will im- 
prove.—J. N. Mitchell, Central Mo- 
tor Co., Waco, Tex. 


Career 

Thank you so much for the cut 
of “Pat” O’Dea, which we were 
glad to use in a recent issue of 
the Alumnus in connection with 
the news note of Mr. O’Dea’s 
career as carried in your news- 
paper.—Marguente D. Turner, as- 
sistant editor, Michigan Alumnus, 
Ann Arbor, Mich. 


Commissions 

During the past 15 years while 
connected with the automobile 
business in various capacities as 
salesman, advertising man, used 
car manager, etc., I have observed 
the many controversies and mis- 
understandings which constantly 
arise due to the commission basis 
of remuneration, and have taken 
part in many discussions concern- 
ing the same. 

Recently a group, representing 
management and salesmen, has 
been meeting to discuss this and 
other related problems. The 
thought occurred to me that per- 
haps some company may have 
found a way to overcome these dif- 


esidents tion 
wre Le & orgh les Tppelers Assooietions 
7 
wationsl pverue > 


¢ eur dafense off 


steal, mane ri r 
Menends Pom ne prepereey va plente 7 rreaeanie 
n defense © 


re int 
seoninistes sane may 8008 
fas isbor supply 


nt ou t 

fo load on 
letion ° n added , 
om in industry omenselee in use 


nt- | de 
nighwey piegiosently* % — ats 
must ably» n treined is est 
will ero* s first eall © nations! anter’ “ 
necessarily he ory dealers 7 - nis shop end ee 
ve cove e as affe his lLebor 
it po this ee fill snroeds : our defense 
and his OWMe ough train Renee Every phes 
to mee 1a be rul 
ro ing ond yours very truly? 


Call to the Colors 


‘Best of Its Kind .... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
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ficulties by a fair basis of re- 
muneration through salaries and 
profit-sharing. 


Could you kindly advise me 
whether any articles in connection 
with this phase of the automobile 
business have appeared in your 
publications or if you know of any 
such plan that may be in opera- 
tion? Any information you may be 
able to give me will be greatly ap- 
preciated.—L. L. First, Y.M.C.A,, E. 
22nd and Prospect Ave., Cleveland. 


Louisville 


Used car sales and new car sales 
are both at a very high level in 
this territory. 


New car stocks and used ca 
stocks are also at a high level, bu 
the turnover is very good.—J. R. 
Weir, president, Weir Motors Co. 
Inc., Louisville. 


Coming Events 


24-29—Detroit. Machine and Tool Prog- 
ress Exhibition (Convention Hall). 
26—Hot Springs, Ark. (Eastman) 
Arkansas Automotive Dealers Assn. 
annual convention. 
28-29—Mobile, Ala. (Battlehouse). An- 
nual Conclave of Automobile Deal 
ers Assn. of Alabama. 
APRIL ; 
1—Des Moines, Ia. (Des Moines) 
Iowa Automobile Dealers Assn. an 
nual conclave. 
25-27—Del Monte, Calif. 23rd annua 
automobile dealers golf tournament 


MAY 
1—Boston (Parker House). Automo 
tive Trade and Accessories Show 
22-28—Detroit (Statler). American Bat: 
tery Manufacturers, Inc., sprints 


meeting. 

22-24—Pittsburgh (Wm. Penn) Annus 
onvention and Show of Autom 
bile Engine Rebuilders Assn. 


JUNE age 
1- 6—White Sulphar Springs, W. V4 
(Greenbrier) SAE Summer Meetiné 
23-24—Myrtle Beach, S. C. South Caro 
lina Automobile Dealers Assn. ¢0! 
vention. : 
23-24—Reading, Pa. (Lincoln). Annus 
Convention of Pennsylvania AU 
motive Assn. in 
23-24—Rochester (Sagamore). Emp 
State Automobile Merchants 4s 
Inc., annual convention. 
23-27—Chicago (Palmer House 
can Society for Testing 












Annual Convention. 


AUGUST f 
4- 7—Chicago (Stevens). Automobilq 
Accessories Assn. Show. } 
SEPTEMBER on 
20-26—Milwaukee. (Schroder Hotel) > 
National Tractor Meeting. : 
OCTOBER 4 
27-30—New York. Annual convention : 
American Trucking Assns. Hod 
30-Nov. 1—Los Angeles. (Biltmore is 
tel) SAE National Aircraft Pro 
tion Meeting. : 
| ay can, 2 
20-21—Chicago (Palmer ouse). =r 
tional Automobile Dealers conve’ 


tion. | 
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The Automobile let loose the Migration to the Suburbs... 
America’s greatest Population Movement since the Covered Wagon! 


Y MAKING commuting and shopping 
easy for everybody, you broke up city 
boundaries and the great trek to suburbs 
got under way. Already, there are nearly 
25 million suburbanites, last year’s Census 
shows... and suburbs are growing twice as 
fast as the rest of the country! 


families and big spenders who live “the 
suburban way” can’t stint on cars! 


ok oh Gi 


For your sales drive in the suburbs, your 
best teammate is THE AMERICAN HOME, 
the major magazine most heavily concen- 


ater gm gum trated there. It is the complete planning 
tomobil guide for living ‘“‘the suburban way.” Grow- 

| To have one car, in these ‘“‘homes Detroit ing even faster than the suburbs themselves, 
tel) Sal built,” is to need another. The new car next it is now read every month by your 2 mil- 
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Harmful Legislation Fails t 


Inspection Laws to be Studied; 


New Vehicle Dept. Created 


RALEIGH, N. C.—With adjourn- 
ment of the state legislature here, 
North Carolina Automobile Dealers 
Assn. reports that no detrimental 
legislation and no additional taxes 
on the industry were enacted. Fol- 
lowing is a listing of motor bills of 
interest to the motor industry. 

Bills that passed include: 

A new department to be known 
as the State Department of Motor 
Vehicles which will be composed 
of the present motor vehicle bu- 
reau, division of highway safety, 
state highway patrol and theft 
bureau. These departments were 
formally under the department of 
revenue. 

A bill providing that license 
plates on farmers’ trucks used for 
farm purposes be, on Jan. 1, one- 
half the regular price of truck 
plates, with a minimum rate on 
farm truck plates of $10, was en- 
acted into law and it will become 
effective with the 1942 license year. 

Authorization was given to the 
motor vehicle commissioner to 
study inspection laws, with a view 


Out of Hopper 


Oregon Inconsistency 

SALEM, Ore.— After passing the 
Wallace bill, increasin maximum 
weights on logging truc to 68,000 
pounds, the senate turned right around 
and defeated a measure at would 
have increased the weights of other 
trucks to 60,000 pounds. 


Ia. Dealers Win Fight 

DES MOINES, Ia.—(UTPS).—Pro- 
osed measure that would force county 
reasurers to withhold the license 
lates on any vehicle until the owner 
ad paid any past due personal prop- 
erty taxes was killed in the house of 
the state legislature here. The pro- 
posed law had been opposd by state 
automobile dealers. | 


N. Y. Kills Registration Bill 
AL » N. Y.—A deferred reg- 
istration bill which would have ex- 
tended the deadline for registration of 
private automobiles from Feb. 1 to 
Apr. 1 has beer vetoed by Gov. Her- 
bert H. Lehman, who has rejected 

similar measures iu previous years. 


Weekend Ban Withdrawn 

MONTPELIER, Vt.—A bill to re- 
strict weekend and holiday operation 
of trucks was withdrawn in the house 
here by its sponsor, Rep. Edwin J. 
Jarvis of Alburg, shortly after it had 
been assailed at a legislative hearing 
by truckers and representatives of 
gasoline and oil distri! utors. 


Fair Trade Bill Killed 
MONTPELIER, Vt. — A_ proposed 
state fair trade act was defeated in 
the lower branch of the _ legislature 
here by a roll call vote of 196 to 30. A 
similar measure also was killed in the 
previous Vermont legislative session. 


Vt. Passes Farm Rate 

MONTPELIER, Vt.—A bill establish- 
ing a special registration rate of $25 
for farm trucks has been signed into 
law here by Gov. William H. ills. 
The special rate, effective June 1, ap- 
plies to trucks of 15,000 pounds gross 
weight, used only for transportation 
of agricultural products produced on, 
and material to be used in connection 
with the operation of a farm owned 
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to establishing a similar project in 
North Carolina. 

Two bills were enacted into law 
both providing that $35 be allowed 
sheriffs’ deputies for cars seized 
by them in liquor transportation 
cases, the fee to be a lien against 
the car. Both of these laws are 
purely local measures, one per- 
taining only to Bladen county and 
the other only to Stokes county. 
These local measures will encour- 
age the local authorities to turn 
over to the sheriff’s office cars 
seized in liquor’ transportation 
cases, instead of to the federal 
authorities. 

A law was enacted authorizing 
the gasoline inspection board to 
set up rules and to make changes 
in the labeling of gasoline, subject 
to the approval of the governor. 

Bills that failed to pass include: 

The bill providing for the addi- 
tion of 50 cents to the license 
plates to create a hospitalization 
fund for persons injured in high- 
way accidents was killed in the 
house after a very strong fight. 

Three wage and hour bills were 
introduced during this session and 
all of them were reported out 
unfavorably. 

A bill was introduced providing 
financial responsibility for opera- 
tors of motor vehicles, but was 
reported unfavorably by the senate 
calendar committee. 

A bill was introduced providing 
for inspection of motor vehicles, 
but a sub-committee to which it 
was referred, after considering the 
Virginia and New Jersey laws, re- 
ported it unfavorably. 

A bill was introduced changing 
the present intangible tax rate to 
50 cents, but it was reported out 
unfavorably. 

A bill was introduced to provide 
compulsory liability insurance on 
automobiles and trucks, but it was 
given an unfavorable report by the 
committee. 

A towing bill with an amend- 
ment to exclude new cars from its 
provisions passed the house and 
was killed by the senate committee 
to which it was sent. 

A bill was introduced to make 
a reduction from 35 cents per 100 
pounds to 30 cents per 100 pounds, 
but was reported unfavorably. 

A bill providing for the regula- 
tion by the state banking commis- 
sion of loan agencies not now 
regulated by the banking commis- 
sion, insurance department or de- 
partment of agriculture was intro- 
duced and passed the house with 
an amendment exempting automo- 
bile finance companies and was sent 
to the senate where the senate 
committee to which it was referred 
reported it unfavorably. 

A bill was introduced to reduce 
to 1,500 gallons the number of gal- 
lons of gasoline to be carried by 
trucks and it was reported un- 
favorably. 

A usury bill, which would have 





PLYMOUTH FIELD representatives from all parts of the country were called 
to Detroit last week for a special series of meetings with factory officials. 
A. vanDerZee, vice-president of Chrysler Corp., is shown here addressing one 
of the sessions at which J. E. Bayne, Plymouth general sales manager, presided. 


Utah Session Adjourns, 
Tax Imposed on Diesel Fuel 


Special to Automotive News 

SALT LAKE CITY.—Utah auto- 
mobile dealers were affected little 
by new laws enacted by the state 
legislature which adjourned last 
week at the conclusion of a 60-day 
session. Automobile dealers opposed 
several measures changing regula- 
tions on conditional sales contracts, 
and all such bills died enroute 
through the legislative mill. 

A measure imposing a tax of 4 
cents a gallon on diesel engine fuel 
was approved by the legislature 
and signed by Gov. Herbert B. 
Maw. Collections under the new 
law already have begun. 

Also passed was a measure pro- 
viding for the immediate transfer 
of all interests of deceased motor 
carrier operators. The measure was 


Changes Sought 
In Rhode Island 


Truckers Law 


PROVIDENCE, R. I. — A Dill 
designed to bring Rhode Island 


law regulating motor carriers into P 
cauieiiier with the federal motor automobile dealers appeared before 


carrier act has been introduced a legislators in opposition to the 


in the state legislature here by b 
Senator Cleveland Carpenter, on 
behalf of the Rhode Island Truck 
Owners Assn. 

The proposed legislation’s impor- 
tant features include new defini- 
tions of common carriers and con- 
tract carriers. Whereas the present 
law defines a common carrier as 
any person engaged in common 
carriage of property for hire by 
motor vehicle over regular routes 
or between fixed termini on pub- 
licly used highways between points 
in Rhode Island, the proposed law 
drops out the regular route and 
fixed termini language and defines 
a common carrier as a person who 
transports property between points 
in the state for the general public 
for compensation. 

The present law’s definition of 
contract carriers as all others not 


designed to allow truck lines to 
carry on business even though the 
person to whom state permits had 
been issued had died. Similar laws 
are in effect in most other states. 

During the legislative session, a 
uniform traffic safety code was 
adopted, main feature of which was 
to raise the daytime highway speed 
limit to 60 miles an hour. Night 
speed remains 50 miles an hour. 
The legislature also passed a meas- 
ure providing more stringent regu- 
lations in the issuance of drivers’ 
and chauffeurs’ licenses. 

A chain store tax bill was passed 
by the legislature, but the act was 
amended after introduction to ex- 
clude service stations, tire dealers 
and other automobile accessory 
merchants. 

The legislature enacted no major 
tax bills, in line with a request by 
the governor. 

Among the bills which failed to 
pass was house bill No. 88, which 
would require the holder of a title- 
retaining note or conditional sales 
contract to offer to the purchaser 
a “reasonable value” for his equity 
in the property involved before the 
property could be repossessed. Utah 


A bill banning automobile con- 
voys, truckaways and “doubledeck- 
ers” from Utah highways also died, 
as did a measure reducing automo- 
bile license fees from $5 to $2. 


Gyp Financing 
Getting Attention 


WASHINGTON.—U. S. motorists 
are getting “wise” to shady prac- 
tices of the gyp fringe in automo- 
bile and accessories financing busi- 
ness and constructive legislation 
is being advanced for protection 
of the public, American Automobile 
Assn. reported last week. 

Pointing to improved conditions, 
Thos. P. Henry, AAA president, 
said that reputable financing firms 
in some instances are sponsoring 
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Incorrect Title 
May Void New 
Ind. Truck Lay 


INDIANAPOLIS.— Discovery ha 
just been made by attorneys check. 
ing new Indiana laws that th 
title of the bill to increase re" 
istration fees for trucks is fay} 
It is their opinion that this make, 
the new law void and will mean ; 
loss of $1,600,000 a year to the 
Indiana highway commission un- 
less there should be a special Ses- 
sion of the assembly to make a 
correction. 

The bill, House 270, was one of 
the most controversial of the Ses- 
sion. It started as a measure to 
repeal the truck tire tax, but was 
amended to provide a new and jp. 
creased schedule of fees for trucks 
As the measure went to the secre. 
tary of state, signed by the gov- 
ernor, the original title remaineg 
in the act. It merely provided for 
the repeal of the truck tire tx 
law and made no mention of the 
contents of the measure increasing 
registration fees. 

This defect in the act will not 
revive the tire truck tax. It was 
specifically repealed in another 
measure which was passed over the 
veto of the governor. The faulty 
act was one passed through dur- 
ing the closing hours of the session, 
when a regular jam of bills was 
passed. 

Loss of $1,600,000 in truck reg- 
istration fees, plus the additional 
$2,700,000 to be taken from the mo- 
tor vehicle fund and distributed to 
the counties, cities and towns will 
curtail construction of at least 150 
miles of high-type road during the 
next year, commission members 
said. 


Tex. Truck Bill 


Nearer Passage 


AUSTIN, Tex.—The long battle 
over the 7,000-pound load-limit law 
on trucks seemed near an end last 
week as the Texas senate approved 
a bill boosting the limit to 38,00 
pounds gross weight. 

The house of representatives pre- 
viously approved an increase to 
35,000 pounds gross weight, but the 
senate had been considered more 
conservative than the house, thus 
indicating a substantial trend of 
sentiment toward a higher limit. 

Both houses approved a scientific 
formula bill, with the gross weights 
fixed as a maximum. The bill now 
will go to a conference committee 
between the two houses to adjust 
differences, with prospects for an 
early approval of the final draft. 

Truck men estimate that the 
gross weight limit will allow them 
to carry loads between 20,000 and 
30,000 pounds, depending on the 
weight of the trucks. 


Fluid Drive Dodges 


Now Total 116,268 
DETROIT.—Dodge division of 
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: id HARRISBURG, Pa.— (UTPS. || 7  - 7 Mh Teo lakes 
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in the senate last week by Sena- ts. The 
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JAMES F. WATERS, Northern California De Soto and Plymouth distributor, age Page 4 pee age i ae aa 

last week added impetus to already healthy sales situation in California with 0 ee hays ot 






groups, corporations or com- 
panies which in its judgment 
are profiteering. 


’ uncement of a $35,000 bonus for special sales effort among members 
eee. L. G. Peed, right, vice-president of De Soto, flew to 
San Francisco from Detroit to attend this meeting of 125 Northern California 
De Soto representatives. Charles W. Bloom, left, De Sote regional manager, 





DEALERS are reporting an enthusiastic response to the new © limi 
| Fleetline model introduced last week for the spring selling season. The a — ; 
| shows @ scene typical of dealers’ salesrooms with a group noting with apP wer 
| the construction which has eliminated the rear quarter windows. 
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Fears for Future Minimized; 
Button is Elected President 


By George W. Kline 
Staff Correspondent 

LINCOLN, Neb.—With crop pros- 
sects excellent and with demand 
for new models heavy, members of 
Nebraska Motor Dealers Assn. in 
itate convention here last Wed- 
sesday carefully reviewed the en- 
fire business situation, both locally 
and in the nation. 

Interference by reason of re- 
ymament was regarded as a re- 
note possibility. Dealers reported 
the supply of new cars as ade- 
yuate, while stocks of reconditioned 
jnodels was said to be large. The 
pgislative field was carefully con- 
iidered. The purchase and dis- 
ount plan was discussed and a 
number of weak spots in NMDA 
were corrected. 
| Attorney Philip M. Klutznick 
jubmitted several changes in the 
yrticles of incorporation. In order 
to avoid a conflict with National 
‘Automobile Dealers Assn.,_ the 
iword “Automobile” in the state as- 
gciation’s title was changed to 
‘Motor.” 

The president, the immediate 
yast president, the vice-presidents, 
the secretary -treasurer, and the 
national committeeman will here- 
ifter make up the executive coun- 
il. Final authority will be vested 
in the board of directors, and the 
iouncil will have no powers when 
ithe directors are in session. The 
secretary - treasurer will hereafter 
be a dealer, and the office will 
rarry no salary. Authority was 
jsiven to establish a branch office 
at Lincoln or at any other con- 
venient point in the state. 

Frank P. Button, of Ogallala, 
was chosen president. H. Bom- 
gardner, of Scottsbluff, and W. A. 
Grant, of Fremont, are the vice- 
presidents. Lew Polsky, of Lincoln, 
is secretary-treasurer. 

Retiring President E. S. Hamil- 
ton said, barring an actual sus- 
the only 
other serious cause for dealer ap- 
prehension would be a shortage of 
yod mechanics. He urged that 
training systems be established. 


.| Grant summarized the situation 


jn the legislature. The NMDA, he 
iieclared, sponsored no bills in this 
ession and was acting entirely on 
the defensive. LB 305, he explained, 
was introduced to repeal the cer- 
tificate-of-title act passed by the 
ast legislature. This bill was op- 
posed by all except two or three 


y jiealers, he said. LB 315, to provide 


fr four copies of certificate of 
title, had been amended until it 
jwas in satisfactory form. It would 
facilitate transfers and reduce ex- 
pense. 


_As to_ LB 237, the uniform trust 
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Would Regulate 
Used Car Selling 


MADISON, Wis.—Measures intro- 
lueed in the legislature here in- 
lude two by the committee on 
tate and local government. One 
No. 266S would permit a 
ounty board by ordinance or reso- 
ution to license and regulate sec- 
md - hand automobile dealers, 
iwreckers and junkers. The second 
ill — No. 278S — requires that 
‘he motor vehicle dealers reports 
0 the state banking commission 
nclude a complete analysis of used 
ar sales and the trade-in values 
)n used car sales. 

| Also introduced is bill No. 2798, 
vhich would permit finance com- 
anies to engage in the banking 
usiness by accepting time depos- 
i's. The measure, introduced by the 
enate committee on agriculture 
‘nd labor, is designed to cut inter- 
st rates charged by finance com- 
lanies. 

| Another bill No. 274S would 
Prohibit the granting of concessions 
lt the retail sale of gasoline. It 
‘as the support of the Retail Gaso- 
ne Dealers Assn. of Wisconsin. 

A bill which would have taken 
fom Milwaukee county the right 
» set speed limits on state high- 
‘ays outside the city of Milwaukee 
mits was killed in the assembly |} 
ast week by a 44 to 41 vote. 


receipt bill, Grant declared that it 
had been introduced by the Ameri- 
can Bar Assn. and the American 
Bankers Assn. He asserted that 
automobile manufacturers were 
giving the bill encouragement. He 
maintained that LB 237 was against 
the interests of the automobile 
dealers and should be defeated. 

In the legislature, Grant re- 
ported, were a half dozen small 
loan and personal finance bills. The 
loan men quarreled, he said, and 
no action should be taken by 
NMDA. 

C. W. Mills, of M & H Labora- 
tories, Chicago, made a plea in 
support of the “Purchase and Dis- 
count Plan.” E. L. Hollowell, vice- 
president of Pennsylvania Rubber 
Co., addressed the dealers on “Re- 
capturing Service and Parts Sales.” 


ae Shell 


Presented 


DETROIT.—Indicative of ac- 
celerated defense production 
here was the presentation last 
week of the one-millionth shell 
produced by the Budd Wheel 
Co., to Maj. Gen. C. M. Wesson, 
chief of Army ordnance. 

The presentation was made in 
Washington by Edward G. Budd, 
president of the company. The 
plant here has been producing 
shells since 1939 when the com- 
pany equipped its plant for 
large-scale output. 


ve 
Safety Awards Given 

DETROIT.—A total of 831 employes 
of Chevrolet’s wholesale division were 
presented with the “Holler Safety 
Award” last week, it was announced 
by William E. Holler, Chevrolet gen- 
eral sales manager. The award is pre- 
sented to heighten ‘‘safety-conscious- 
ness’ on the part of all company 
car drivers. 


Syeraae item ert aer CMe ele) (ee ere rolling 


ribs— absorbing road shocks and vibration 
through its specially designed tread and 
body construction—the U. S. Royal De 
Luxe gives a new ease and comfort to 


motoring that inspires driving confidence. 


Add to this rolling ride the quick-stop- 


ping ability of the Royal De Luxe, 
blowout - SS ele led ae cen ene 
nomenal mileage, its sleek, 


te 
its phe- 
trim design, 


and you will understand why so many 
motorists who received this tire as 
eran larsrel ili tsar ta replacing with 
Royal De Luxe when they need new tires. 


ANY eeu aes 
SF, 


lhe New 
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Neb. Dealers Correct W Weak Spots in State Association 


Tool Engineers Start Arriving 


For Exhibit, ASTE Conclave 


DETROIT.—The nation’s manu- 
facturing executives and engineers, 
engaged in tooling up for defense 
work, will begin to congregate 
here today for the opening of the 
National Machine and Tool Prog- 
ress Exhibition in Convention Hall. 
Under sponsorship of the American 
Society of Tool Engineers, which 
will hold its annual convention at 
the same time, this exhibition will 
display the latest manufacturing 
equipment, etc., available for de- 
fense production, of some 250 com- 
panies. 

Carrying as its keynote “Educa- 
tion for National Defense,” the ex- 
hibition and accompanying techni- 
cal program have been designed to 
enable executives and engineers in 
industry to study the most recent 
developments of value to them in 


TIRE DIVISION 


United States Rubber Company @) 


6600 East Jefferson Ave., Detroit, Mich. 


Snow white 


their work of speeding defense pro- 
duction. 

Delegations from all of the 40 
chapters of the ASTE, which cover 
every major industrial community 
in the country, are expected to at- 
tend a special preview of the ex- 
hibition and dinner tonight for 
prominent executives of industry, 
officials of the Army, Navy and 
air-force and honored guests. The 
dinner is sponsored by prominent 
Detroit executives including C. W. 
Avery, A. Barit, Edsel Ford, K. T. 
Keller and Charles E. Wilson, 
whose companies are now engaged 
in work on defense contracts. 

Speaker at the dinner will be 
Major General Charles E. Wesson, 
chief of ordnance, U. S. Army, who 
will speak on “The Job Facing In- 
dustry in Arming This Nation.” 


and 
Stays while 
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Conn. Dealers to Vote on Pendin 


Measures Would Regulate 
Financing, Licensing, Labor 


Special to Automotive News 

HARTFORD, Conn. — Pending 
state legislation will be voted upon 
by members of Connecticut Auto- 
motive Trades Assn., Inc., at a 
special meeting Monday (Mar. 24), 
at 2 p. m. in Waverly Inn, Cheshire, 
according to President William C. 
Hayes. The association's legislative 
committee will be guided in its 
work by the votes of members at 
the special meeting. 

The general assembly here is 
considering five bills calling for 
the licensing and regulation of au- 
tomobile financing, as well as other 
measures which would change the 
conditional sales contract law. One 
bill would increase the contract 
filing fee to $1.50 and establish 
many restrictions with regard to 
repossession. 

There are bills calling for com- 
pulsory insurance on motor vehi- 
cles and for the creation of a 
state insurance fund. Financial 
responsibility measures would 
tighten and expand the present 
law, requiring every motorist who 


Gaskin Named to Head 


Studebaker of Canada 
SOUTH BEND.—Appointment of 
D. C. Gaskin as vice-president and 
general manager of Studebaker 
Corp. of Canada, Ltd. was an- 
nounced last week by R. A. Hutch- 
inson, vice-president and general 
— of Studebaker Export 





rp. 

Gaskin’s promotion to the lead- 
ership of Studebaker operations in 
Canada follows the transfer of M. 
S. Brooks to an executive position 
with the Studebaker organization 
here. 


reports an accident to furnish 
financial responsibility before he 
can drive again. 

Other measures would change the 
present dealer-repairer licensing 
law by consolidating all provisions 
relating to the business, reducing 
fees to a basis of $10 for repairers; 
$15 for used car dealers and $20 
for new car dealers, setting up a 
control procedure for new appli- 
cants and licensing automobile 
salesmen. 

Eight bills, seeking diversion of 
highway funds, are under consid- 
eration, as well as a measure call- 
ing for collection of property tax 
by the motor vehicle commissioner 
at the time of registration. Bills 
on the subject of semi-annual in- 
spection, both for and against re- 
peal, number 11. 

Proposals for a state labor rela- 
tions board would establish ma- 
chinery for collective bargaining to 
cover all employers, while state 
wage-hour bills call for a minimum 
wage of 30 cents an hour and 
maximum hours before overtime of 
40 and 48 hours. 

Proposed changes in the present 
unemployment compensation law 
would bring all employers under its 
provisions, requiring payments to 
the fund on one or more employes 
instead of the present minimum 
of five. 

Other pending bills cover such 
subjects as registration and li- 
cense fees; gasoline tax and station 
signs; highway safety; parking 
meters; registration and regula- 
tion of trucks; rural roads; school 
buses; signs and traffic regula- 
tions; speed; Sunday closing; un- 
satisfied judgment and workmen’s 
compensation. 









STAR SALESMAN 


owners sold 


a 


THE FAITHFUL 


Bendix Dtwwe 


Only half the battle is won when 
the original sale is made. For, as 
everyone knows, the very founda- 
tion for success in the automobile 
business lies in keeping your 
owners happy and satisfied with 
their choice. 

Star salesman at keeping owners 
sold is the faithful Bendix Drive. 
For no one item contributes more 
to owner satisfaction than reliable 
starting. 

And “reliable” is the bright 


badge for distinguished service 
that the entire industry pins on the 
Bendix Drive. Billions of effortless 
starts in millions of cars prove 
that this trust is well placed. Con- 
stant improvements safeguard its 
continuation. This message serves 
as a reminder of Bendix Drive 
reliability and a reminder that 
there’s a Bendix Drive for every 
engine—no matter how big or 
how small or what type of starter 
control is employed. 


ECLIPSE MACHINE DIVISION * BENDIX AVIATION CORPORATION 


Elmira, New York 










Ind. Bill to Increase 


Truck Weight Passed 

INDIANAPOLIS.—Gov. Henry 

F. Schricker has signed house 
bill 221. 

The bill provides for the addi- 
tion of 2,000 pounds to the maxi- 
mum weight-per-axle permitted 
for trucks in the state and sets 
a new maximum of _ 18,000 
pounds per axle. 


Cautious Attitude 
Keeping Motor 


Shares Inactive 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Investors continue 
to display a cautious attitude 
toward automotive stocks but this 
same statement could be made 
concerning virtually every group 
of securities on the exchange. The 
longer this attitude prevails, the 
stronger will be the foundation for 
an advance in prices when the 
public begins to re-enter the in- 
vestment field. 

In the meantime, the course of 
the market is believed likely to 
follow war developments closely, 
with a nod now and then to domes- 
tic happenings that are dramatic 
enough to catch the attention of 
the public. 

On the question of caution to- 
ward automotive stocks, the fact 
of the matter is that motor issues 
in many instances are selling more 
times their 1940 earnings than the 
stocks of numerous other indus- 
tries. Whereas some of the leading 


STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

me CRUIING os k0d000055 31.39 30.24 —1.15 36.36 

10 car-truck co.’s ... 32.36 31.06 —1.30 38.95 

10 parts-access. ..... 27.79. .27.30 —0.49 25.90 
4tire-rubbers ...... 18.42 17.95 


—0.47 


22.37 


automotive stocks are selling from 
5 to 10 times last year’s earn- 
ings per share, there are many 
stocks selling on the exchange at 
less than five times 1940 profits. 

This is a far cry from 1929, when 
the common yardstick was 15 times 
earnings and earnings were large. 
Ever since that time, however, the 
tendency has been to reduce the 
yardstick. It probably now is near 
the stabilization point for the dura- 
tion of the emergency. 

Irregularity continues to mark 
the day to day trading in stocks 
and the automotive issues are no 
exception. So small is the public 
interest in buying and selling that 
movements are _ not _ sustained, 
whether they be up or down. 

In the domestic picture, the 
question of taxes again is coming 
to the front. The stock market, 
however, is believed to have pretty 
well discounted higher corporation 
income taxes. It may not have 
discounted the possibility, however, 
of any determined effort on the 
part of the government to discour- 
age, by taxes, the buying of such 
goods as automobiles, refrigerators 
and radios in order to push the 
defense effort forward with greater 
haste. 

If such a move becomes wide- 
spread, through high excise taxes 
on those products, or through pri- 
orities on raw materials, it will be 
disturbing to the economy of the 
nation. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


g State Legislation 








MANIKINS in costume of five decades will feature the Fisher 
in the General Motors Parade of Progress. Their dress designs, 
flowing skirt of the 1900’s to the smart outfit of the modern 
the advancement of automobile design by Fisher craftsmen. Margaret 
an employe of the traffic division of United Motors, compares the contrast in’ 
the 1900 and 1940 styles. Beside her are the others in the group. Each repre. | calling 
sents a 10-year period since the turn of the century. The manikins are » acting 


inches high and have natural hair. 





Pa. Dealers Seek to Boost 
Truckers’ Competitive Position 


Special to Automotive News 

HARRISBURG, Pa.—(UTPS).— 
Cc. S. Klugh, manager of Pennsyl- 
vania Automotive Assn., has sent 
a message to all members of the 
dealer group asking their support 
of house bill 690 which is designed 
to correct trucking laws. 


“For years our members who sell 
trucks have complained bitterly 
about the $26 fee the common- 
wealth collects for %2-ton pickups,” 
the notice stated. “House bill 690 
offers . . . an opportunity to regis- 
ter all of these trucks that you sell 
after Apr. 1, 1942, at a fee of $16, 
by changing the basis of calculat- 
ing fees from chassis weight to 
gross weight. 

“It also offers much needed re- 
lief to many truck owners who are 
in competition with truck opera- 
tors from neighboring states, on 
the problem of gross weight,” 
Klugh pointed out. “It legalizes 
gross weights that are daily being 
carried in violation of the present 
law.” 

Present plans call for the bill 
being up for third reading tonight 
(Mar. 24) in the house. The meas- 
ure, co-sponsored by the PAA and 
the Pennsylvania Motor Truck 
Assn., was introduced Mar. 4 by 
Ira T. Fiss and Ellwood B. Welsh. 


The bill has already drawn fire 
of a group of city, borough and 
township officials, who claim the 
heavy vehicles now are ruining 
streets and threatening damage to 
homes along the thoroughfares. 
Plans are being made for a public 
hearing on the measure. 


The bill is also being studied by 
the state highway department from 
the standpoint of how it will af- 
fect roads, while the revenue de- 
partment is considering it from 
the angle of its possibilities as 
raising revenue. 


One aim of the bill would correct 
the injustice done to purchasers of 
new light delivery pickups, with 
registration fee now at $26, whereas 
the same chassis with the light 
delivery canopy express fee is 


$16.50. The reason for the differ- 
ence in registration fees lies in the 





RAFAEL VALDIVIESO, young Chilean newspaperman serving as an exchange 
correspondent for his paper, El Imparcial, of Santiago, Chile, and a member 
of the staff of the Detroit News for two months, has just completed a three-day 


assignment b 
Chevrolet, Valdivies« « 
one afternoon attending a session of 
Merchandising and Management. 


visiting Chevrolet in Detroit and Flint. During his visit to 
met William E. Holler, general sales manager, and spent 


the Post-Graduate School of Modern 





Body display 
from the fall, 
miss, parallel | cat” s! 
Jagger, 


| ization 
) At ar 
nade v 
the tal 
ind civ 
check | 
yration 
vithin 
definition of the word chassis jn" tha 
the present law. Chassis in the/iam S 
present law includes driver's seat |talissi 
with cab, and it is hoped to change }*eek, 

the basis for registering commer. |1ent 0 
cial motor vehicles from chagsis/te st 
weight certification by the manu- serious 
facturer to gross weight certifica- juction 
tion by the manufacturer. Knudseé 


The other aim of the bill is to)’, 
provide increased weights in higher |"° 
truck classifications with a slight 


increase in fees in these classes. Knud 


Comparison of the gross weight Reutl 
allowable in Pennsylvania and ad- | SOM! 
joining states shows that Pennsyl- lled 
vania is at a decided competitive |2"° 
disadvantage. Gross weight allow- “— 
able on tractor semi-trailer combi-}"° ait 
nations in Pennsylvania is 39,00 or 
pounds; whereas neighboring states : 








range from 40,000 pounds to 63,750)!2n's 
alistic ; 

pounds. ; 
jecried 


Maximum axle load in Pennsyl}...+ q 
vania, under our present law, is At his | 
18,000 pounds; whereas neighbor-jyn dc 
ing states range from _ 20,000 point t 
pounds to 34,400 pounds. The bill Quietly 
introduced would increase the max-},,, Ro. 
imum weight allowable on an axle Heal es 
from 18,000 pounds to 22,400 pounds.}.4), iy 

oo ever, 
wrograt 
itis fin 


Final Tab: 
jprobab 
produc! 


‘Shall Not Pass’ js 


Mood Prevails in |, *™ 


Wash. Legislature) jt" 
SEATTLE. —From the automo-| jc 


tive viewpoint, and that of busi-| plant 
ness in general, the session of the wene ¢ 
state legislature which just closed) 4.) 
at Olympia, was more one of bad especi 
bills successfully opposed, thus sav- purpo: 
ing hundreds of dollars to business, contre 
than one of passage of laws affect- sna 
ing any one industry. that . 
The solons were in the “shall n0t} chines 
pass” mood, putting their attention adapt: 
to major state problems of Pel] One 
sions, education and administra-liyst og 
tion. deadlir 
The 3 percent retail tax supel"j'acular 
cedes the 2 percent tax, and ap |atger 
plies to new and used cars, as well letting 
as all retail automotive products. : 
The state unfair prections - Vide 
was moderately strengthened » 
declaring, in an amendment, that Seen 
it is the duty of the attorney sé? STIL 
eral to prosecute all unfair tradejand we 


practices. More drastic amend- y ae 
ments were defeated. trike | 
Carl R. Heussy, manager of}; Tikes 


Trade) orthri 


Washington Automotive “Ithe 

Assn. and Seattle Automobile Det he an 
ers Assn., is preparing a report compel 
legislative results and failures. iy par 
———_—_—__—_—— |ndust 
° ° Inci 

Obituaries— | cent 
best f 
C. Dudley Walker ‘ al tion 1 
DENVER.—C. Dudley Walker "| the py 
president of the Walker-Buick or out in 


here, died last week at his 


lowing an illness of a few hours. | Raym 
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In| Automotive Washington 


pa By William Ullman 
Washington Correspondent 

WASHINGTON. — Most impor- 
t off-the-record story in the 
ital last week, one of great 
ificance to the automotive 
ustry as well as to all other 
iness enterprises, is the 
ock-down, drag-out fight be- 
d the CIO scenes which re- 
ted in a humiliating defeat 
r beetle-browed John L. Lewis. 


Acceptance by Philip Murray, 
(10 president and United Mine 
Workers official, of a place on 
the 1l-man Labor Mediation 
Board represents a smashing 
gtback for Lewis and the left- 
wingers in the CIO ranks. 
Lewis bitterly opposed setting 
gp of the board and CIO co- 
operation in it. It is vitally 
important that Murray was 
able to muster enough strength 
to overcome the Lewis-control- 
led opposition. Question now 
arises is: Can Murray exert 
enough power to prevent “wild- 
















display 
the full, 
parallel | pat” strikes by recalcitrant, un- 


Jagger, | disciplined CIO unions who are 


t 
reer | calling strikes frequently and 


are 2 | acting independently of organ- 
—___ ization headquarters here? 


| At any rate the CIO president 
f Jnade up his mind to sit around 

‘he table with AFL, industrial 
. ind civic leaders in an effort to 
ion heck a situation whose deteri- 

vation has been’ pronounced 
yithin the last several weeks. 
ssis jn Jn that score, even genial Wil- 
in the iam S. Knudsen, defense gen- 
'S seat sralissimo, indicated concern this 


change | "eek, declaring that his state- 
mmer. juent of several weeks ago that 
chassis ithe strike situation had not 


manu. *riously hampered defense pro- 
rtifica- juction was “a trifle premature.” 
Knudsen also again emphasized 
ihe need for a “cooling-off pe- 


| 26 OR a : 
; ‘iod” before strikes are called. 
higher | s ¢ 6 


slight) 
lasses. Knudsen Bursts 


weight Reuther ‘Bubble’ 
wn,| SOME WEEKS ago, the so- 
etitive |called “Reuther plan” for mass 
allow. production of airplanes in auto- 

mobile factories was nationally 


— headlined. At that time AUTO- 
‘states u“otlvE News pointed out the 


jlan’s impracticability. This re- 
" lilistic approach was passionately 
lecried in some quarters — but 
nnsyl- that did not change the facts. 
AW, '8)\t his press conference this week, 
Bobo iknudsen was queried on that 
20,000 wint by a daily paper reporter. 
1 dilllQuietly, the OPM chief said that 
> M&X-i'he Reuther plan erred in statis- 
n axle tical essentials and is not work- 
ounds.).sle in its present state. How- 
wer, he added, the defense 
(rogram is so vast that before 
)tis finished all automobile plants 
robably will narticipate in plane 
} wroduction, largely in making 
‘ jarts and sub-assemblies. 
1n | Knudsen went on to say that 
| he had talked to Reuther per- 
re) onally and had _ discovered 
that only 
tomo-| Machines the latter cited as 
busi-| Peing used by the Cadillac 
of the) Plant to make airplane engines 
closed | were standard equipment, while 
the remaining 85 percent were 


15 percent of the 


sa especially produced for the 
iness,| PUrPose. Clearly, this would 
ffect- controvert the labor boss’s 


assumption (basic to his plan) 
that standard tools and ma- 
Il NOt} chines in other factories were 
nti} adaptable to plane making. 
Pel") One of those things which 
istt@-lust can’t be helped is that the 
tleadlines announcing the spec- 
uper'acular “plan” were so much 
d aP-larger and bolder than those 
s wellletting the facts straight! 
cts. | . es @ 


= Vide Powers for Board 


thatpeen Necessity 
gen-}| STILL on the labor situation 
tradejand worth noting is the demand 
nend-jby Sen. Byrd for a governmental 
rackdown to halt the wave of 
oftrikes in defense industries. The 
rrade}Orthright Virginian believes that 
Deal-}‘he new mediation board should 
rt onj’e clothed with the power to 
ompel acceptance of its services 
parties to disputes in defense 
‘ndustries. 
Incidentally, this column’s re- 
cent report that even labor’s 
best friends in the administra- 
. tion were getting fed up over 
‘co. the present situation, was borne 
| Out in an authoritative quarter. 
Raymond Clapper, staunch 


'S. 


journalistic supporter of the 
administration and consistently 
pro-labor, wrote last week in a 
column which created a sensa- 
tion here that “some friends 
of labor in the administration 
are very deeply troubled. They 
are troubled and I think with 
good reason indeed, that labor 
is working itself into the role 
of irresponsible obstruction to 
war production.” He went on to 
say that “labor leaders, in some 
instances, bent upon playing 
union politics, bent upon gain- 
ing power, are using this situ- 
ation in irresponsible ways that 
ignore the urgent needs of the 
nation.” 


Clapper took notice of the 
growing concern that John L. 
Lewis is preparing a simultane- 
ous tie-up of the steel and coal 
industries and warned labor that 
the government would not stand 
for much more of this sort of 
thing. And he closed on the note 
that unless labor gets into the 
national line it “will be isolated, 
branded and ruined for years.” 











DISPLAYS of Hudson tonvertible models officially heralded spring last week 
in Hudson showrooms over the country. Shown above in a spring setting is a 


Hudson Eight convertible of 128-horsepower mounted on 121-inch wheelbase. 


Tops which raise or lower automatically at the touch of a button are standard 
equipment. 





| mediation board, two are from 
the automotive and allied fields, 
a good average indeed. They are 
Cyrus Ching, United States Rub- 
ber Co. vice - president, and 
Walter C. Teagle, Standard Oil 
of New Jersey board chairman. 
General satisfaction is expressed 
over the make-up of the board, 
including Clarence Dykstra’s ap- 
pointment as chairman. 


Coming from Clapper, known as 
the fairest, broadest, most un- 
prejudiced columnist in Wash- 
ington today, that provided 
something for labor leaders to 
think about. ‘ 


* * 


Automotive Industry 


Well Represented 
OF THE 11 men on the new 


ie ei) 
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ICC Extends 
Its Jurisdiction 


Over Carriers 


WASHINGTON. — In a decision 
of great importance to the trucking 
industry, Interstate Commerce 
Commission has assumed jurisdic- 
tion over hours of service of me- 
chanics, loaders and drivers’ help- 
ers of all motor carriers engaged 
in interstate commerce, and thereby 
exempted such employes from the 
hours provisions of the Fair Labor 
Standards Act. 

The decision ended one of the 
most important and most litigated 
cases that has arisen under the 
motor carrier law since it was 
enacted in 1935. 

The commission announced it 
would hold hearings later to de- 
cide what reasonable regulations, 
if any, with respect to the quali- 
fications and maximum hours of 
service of the employes in question, 
are necessary to promote safety of 
operation of motor vehicles. 





‘Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of ealers’ opinions. It 
appears weekly in Automotive News. 


A story of day-to-day progress in automotive research 


Srars still hang in the frosty sky, 
but men are already at work. They 
are busy putting bottles of milk and 
newspapers and bags of fresh rolls 
on millions of doorsteps. They are 
members of the “dawn patrol”— the 
men who early each morning step 
on the starting pedals of millions of 


engines to bring life to the towns and 


cities of America. 


Today no city could exist if it were 
not nourished by the life stream that 


flows in its streets. And each 


home five minutes earlier. The im- 
provement of motor transportation is, 
in effect, a public service —a service 
that eventually helps everybody, 
whether he has a car of his own or not. 

But such improvement is not a task 
for the makers of engines, engine parts 
and materials alone. It is a task that 
must be shared with those responsible 
for the development of fuels and lu- 
bricants. For the engine and its fuel 
are inseparably related. Thus, while 


im- 


progressive automotive and petroleum 
engineers in their efforts to make even 
better automobiles, trucks, buses, 
tractors, and airplanes. 

To technologists in every field of 
automotive development we extend an 
invitation to avail themselves of our 
research and service facilities. And in 
order that laboratory findings may be 
more quickly reflected in practical 
vperation, Our service engineers will 


continue to cooperate with commer- 


provement in automobiles, trucks and 
buses benefits the entire city. For ex- 
ample, when the cost of operating 
trucks can be shaved a fraction of a 
cent a mile, the savings may be re- 
flected in the prices of canned goods 
or soap or oranges. Or if a bus com- 
pany can improve the powel! output 


of its engines, Mr. Citizen may get 


Ethyl’s product, tetraethyl lead, is used 
by oil refiners to raise the anti-knock 
quality of gasoline, improved gasoline 
in turn permits the automo- 
tive manufacturer to build 
higher compression, there- 
fore more efficient engines. 

Ethyl research workers 
in Detroit and San Bernar- 


dino have joined fore cs with 


cial users of fuels and engines. Ethy!| 
Gasoline Corporation, Chrysler Build- 


ing, New York City. 


Bette r and more economical 


transportation through 


ETHYL RESEARCH and SERVICE 
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This Swing to Nash 
13 Wo Longe a Vill — 


; 
; 
: 
: 
: 


You saw the first straws in the wind inthe | 
December sales report. Nash competition — 
was beginning to be felt in the lowest | 
price market. 








e When January rolled in—a whopping 75 

Du ring Februa ry, Nash Dea le rs per cent ahead of the year before—Nash 
I jumped several notches ahead in the | 
industry’s standing. | 


delive red at retail a total of Then—in the so-called “quiet” month of | 


February, Nash sales accelerated at the 


9 biggest rate of increase the industry has 
seen in a decade. 
In the last 8 days alone, the Nash dealer 
organization delivered 4,501 new cars! 
gf But the cold figures alone can’t measure 


the white hot intensity of this swing to 
Nash. They can’t begin to tell you of the 


A gain of 157% over Februa ry, 15-minute ‘‘closes” our salesmen are mak- 


ing ... of the astounding performance of 





our cars in the hands of owners... of the 


1940 né the greatest Februa ry missionary zeal with which these owners 


are bringing in their friends to buy Nash 


Cars. 


in all Nash’s twenty-five yea rs It’s no longer a trend—it’s a landslide to 


d ° : i th the New Kind of Car Nash is building. 
... We need help. We are swamped with | 

e* ¢ 9 a n gol n q a on g a e a lot of business we can’t handle because 

in many fine localities there isn’t a Nash 


rate of 149,000 cars a year! deacrsn the spor to hndie the oer 


Rapidly as we are closing these territories, 
there are still several highly desirable 
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the points, where we want to say to a key letters from owners. Many thousands are any low-priced car ever won such clean- 

on dealer, ‘‘The time for debating is past... already reporting 25 to 30 miles to the cut advantages over competition. 

est the amazing rise of Nash sales completely gallon of gasoline—but if anything, they [9 offer as much, all low-priced cars must 

answers any doubt still left in your mind.” are even more enthusiastic about the way eventually be built like Nash. 

75 In particular we want to talk to the big the new Nash cars ride and handle. But, bear this in mind—with probable 

sh money-making dealers, who have the ca- Four Wheel Coil Springing ... Two-way _|imitations on drastic changes in 1942 

the pacity to handle more than one franchise, Roller Steering . . . Unitized Body and models, it is a safe bet that for some time 
because Nash offers an ideal medium for Frame .. . Famous Weather Eye Con- to come Nash alone will offer you all these 

of | expanding their activities. All over Amer- — ditioned Air System... more miles to the sales advantages in the popular price 

the ica old-established dealers* are taking on gallon ... most room—never before has market. 























12S this fast growing line in separate set-ups 
. . increasing their profits without affect- 
ng the business they have already built up. 





ler 
\ These are dealers who felt the definite 
aii upsurge of Nash... saw the public swing 
oe to this new kind of car, and decided that 
the | they could not afford to pass up the sales 
- | that were bound to go to the Nash dealer 
of in their community. To a man they’II tell 
the | you they are amazed at the demand for this 
as new Nash and the money they are making 
ssh with it every month! 

We have never received such enthusiastic 
to 
ng. | *Names on request. 
| AZ 
ith i Yi 
1Se€ Ry 

mE 
ish 
ef. a2 
“4 

. Buys This Bi 
ble Act Now! There is still time for you to switch to Nash and get in oys as Oy 


on the spring selling rush. Write or wire W. A. Blees, General Roomy, 6-Passenger Sedan 


Sales Manager, Nash Division of Nash-Kelvinator Corporation 

; ‘ ; ; ’ * Delivered at factory, including 
Detroit, Michigan, for information about territory still open. all standard equipment and Federal 
tax. White Side Wall Tires, De Luxe 
Bumper Guards and Two-Tone 
Paint are optional extras. 


son ai 
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Defense Orders Now Aggregate $14,200,000,000 


rt eeecessneeeenememenensinene 


Lead Total; 


Bethlehem Top Contractor 


WASHINGTON. — Through Mar. 
15, defense contracts for Army and 
Navy munitions and for new 
armament factories amounted to 
$14,200,000,000. Sixty-eight compan- 
ies have received about two-thirds 
of the $14,200,000,000. 

Heaviest call for Army and Navy 
work has fallen upon firms which 
are capable of building naval ships, 
airplanes and aircraft motors. This 
is shown by the nature of six cor- 
porations which lead the list of 
contractors, having each taken 
more than $300,000,000 of contracts 
or about 23 percent of the total. 

The six companies and the ap- 
proximate dollar amount of con- 
tracts they hold are Bethlehem 


Reuther’s Plan 
Tabled by OPM; 


Figu res Incorrect 


DETROIT.—Bearing out previous 
contentions of automotive experts, 
the Office of Production Manage- 
ment last week in Washington 
tabled the Reuther (CIO) plan for 
speeding up airplane-engine pro- 
duction by using idle car plant 
facilities. 

William S. Knudsen, OPM direc- 
tor, said that figures which Walter 
Reuther, CIO official, had presented 
to the OPM with Cadillac opera- 
tions as an illustration, had “proved 
incorrect.” 

“This was the only set of figures 
he submitted,” Knudsen said. 

The door was left ajar by OPM, 
which has asked Reuther for a 
set of drawings, but Knudsen 
plainly indicated his belief that the 
plan cannot be employed at present. 

Knudsen said that Cadillac pro- 
duction of Allison motors for air- 
craft showed that the company 
was able to use only 15 percent 
standard automobile- plant equip- 
ment, buying 85 percent from the 
outside. 

Knudsen in his press conference 
said that Graham-Paige and Reo 
are getting some defense contracts 
now, and indicated that Hupp may 
get contracts later. 

Knudsen said that study of the 
“farming out” program, carried on 
jointly with National Assn. of 
Manufacturers, will be completed 
in about a month. He believed that 
prime contractors will accept vol- 
untarily OPM guidance in _ sub- 
contracting where available ma- 
chinery is found. No crack-down 
will be necessary, he felt. 

February production of airplane 
engines was 3,470, as against 3,126 
the month before. Plane production 
was 972, of which 464 were combat 
planes. Production of light tanks is 
satisfactory, but the first medium 
tanks are not due until next month, 
and will not begin to roll until 
July. Lack of tools remains the 
chief deterrent to more speed in the 
entire program. 





7 

Navy Inspectors Needed 

WASHINGTON. — There is an _ in- 
creasing need in the national defense 
program of the U. S. Navy department 
for persons qualified as inspectors of 
aeronautical engineering materials. To 
fill these positions, the U. S. civil serv- 
ice commission has announced an ex- 
amination covering several branches of 
aeronautical engineering. The salaries 
range from $1,620 to $2,600 a year. 


Steel Co., $1,048,700,000; Curtiss 
Wright Co., $621,900,000; U. S. Steel 
Corp., $465,000,000; New York Ship- 
building Co., $434,000,000; Newport 
News Shipbuilding Co., $396,600,000; 
General Motors Corp., $307,300,000. 

Bulk of the contracts held by 
both Bethlehem and U. S. Steel, for 
example, are for ships. GM is a 
large builder of aircraft engines. 

Meanwhile, the House appropria- 
tions committee made public testi- 
mony given Mar. 14 by William S. 
Knudsen, OPM director, on the 
$7,000,000,000 lease-lend appropria- 
tion showing that, of the $14,200,- 
000,000 of defense contracts let 
through that date, $12,600,000,000 
was for equipment and supplies 
while $1,600,000,000 was for new 
plant facilities. 

In his discussion of defense con- 
tracts, Knudsen said that, in addi- 
tion to the $1,600,000,000 which the 
government is spending on 302 new 
plants, $393,000,000 is being spent 
on 421 privately-financed plants. 
Moreover, the British have spent 
$171,000,000 for plants in this coun- 
try, bringing the total spent on 
plants thus far up to $2,138,000,000. 

All of the 302 government- 
financed plants are to be completed 
by July, Knudsen said. They are 
for the following purposes: 

Aircraft engines, 11 plants; 
planes, 20; plane parts and acces- 
sories, 66; explosives, 11; small 
arms ammunition, 3; shells, bombs 
and torpedoes, 18; munitions !oad- 
ing, 9; machine guns, 5; other 
small arms, 2; artillery, 27; ships, 
40; tanks, 5; armor plate and 
forgings, 12; machine tools, 20; 
optical instruments, 9; metals, 7; 
pumps and blowers, 5; ship engines 
and propulsion machinery, 3; mis- 
cellaneous, including chemicals, 10; 
rehabilitated arsenals, 19. 

The 68 companies which hold 
about two-thirds of the defense 
contracts also have about 60 per- 
cent of the funds which are being 
spent by the government on new 
plants. These 68 companies have 
plant contracts with the govern- 
ment aggregating $944,000,000 out 
of the total $1,600,000,000. 


Pontiac Sales Force Hears 
Plans on Phone Hook - Up 


PONTIAC.—Inaugurating an all- 
out drive to consolidate the gains 
made by Pontiac dealers since the 
company’s 1941 models were an- 
nounced, D. U. Bathrick, general 
manager, last week told over 200 
regional and district managers 
gathered in sales conferences in 24 
zone cities that the main objective 
of their 4,000 dealers and 7,000 
salesmen should be to continue 
operating at peak volume without 
sacrificing normal profits. 

Bathrick chose the first day of 
spring and a 20,000 mile nationwide 
telephone hook-up to launch a 
campaign extending from Mar. 21 
to May 31 and based entirely on 
business fundamentals. A preview 
of this campaign had already been 
given to the company’s four re- 
gional managers at the factory. 


McPhee Appointed 


DETROIT. — Appointment of E. J. 
McPhee as general superintendent of 
the Dodge Truck division, is an- 
|} nounced by H. Dragsdorf, plant 
| manager. 





BREAK GROUND for $31,000,000 aircraft engine plant. Construction of the 


lant by 


Buick was started at Melrose Park, III. 


(Chicago suburb), as this 


uge steam shovel broke ground. The plant will occupy a 130-acre tract, and 


when completed will employ more 
500 military airplane 


proceedings. 


engines a month. 


than 10,000 workers and turn out about 


Construction supervisors watch the 








WHILE IN DETROIT for the week-end, William S. Knudsen, director of the 


Office of Production Management, paid 


an informal visit to the Chrysler tank 


arsenal. The arsenal buildings are about 85 percent completed, two-thirds of 
the main machining and assembly building is already ge heated, and about 
g 


50 percent of the machinery is being installed. Left to r 


ht are Edward J 


Hunt, operating manager of the arsenal for Chrysler Corp.; Herman L. Weckler, 


vice-president and general manager of the corporation’ Lieut. Col. H. W. Rehm, 
commanding officer of the arsenal for the U. S 5 


Army; Knudsen and B. E. 


Hutchinson, chairman of the finance committee of the corporation. 


Ford Car Substitutes Ease 
Shortage of Defense Metals 


(Continued from Page 1) 


the estimated zinc consumption 
during the 1941-model year. 


As fast as parts are changed, 
one Ford expert pointed out, they 
are placed in a display alongside 
the part they replace. A partial 
list of the exhibits indicates the 
progress Ford engineers have made 
in conserving vital defense ma- 
terials. It includes: 


In place of nickel — straight 
chromium steel instead of nickel 
chromium steel on all bright metal 
trim; use of chromium - molyb- 
denum steel instead of nickel bear- 
ing steel for transmission and 
differential gears; use of heavier 
copper plate and higher polish on 
copper base for nickel plating, to 
reduce thickness of nickel neces- 
sary for protection and avoid 
necessity for buffing nickel plate. 


For aluminum — (In addition to 
steel piston replacement previously 
mentioned) 8 out of 10 tractor parts 
now made of aluminum will be 
changed to iron or other ferrous 
material; aluminum timing gear 
replaced by steel and bakelite gear; 
aluminum cylinder heads replaced 
by cast iron head found to be 
more efficient and corrosion resist- 
ant; die-cast or powdered iron 
moldings substituted for aluminum 
in brake wheel pistons; aluminum 
valve chamber cover replaced by 
east iron, aluminum distributor 
body replaced by cast iron. 


For zinc — largest use of zinc 
on Ford cars is in metal die-cast 
trimmings, which are being re- 
placed in part as rapidly as possi- 
ble for exterior use by steel stamp- 
ings; steering post hub and brack- 
ets from zinc die-castings to steel 
stampings or malleable castings; 
instrument panel grille requiring 
2% pounds of zinc to plastic panel; 
die-cast zinc horn button to plastic; 
interior metal trim replaced by 
plastic or bright finished steel; 
radiator shells from brass (requir- 
ing 35 to 40 percent zinc) to 





Buick Announces 


Plant Additions 


F LIN T.—Buick’s large salvage 
department, growing in importance 
with the national defense need for 
conserving scrap materials and 
salvaging them according to alloy 
content, will be augmented by the 
construction of a salvage factory 
adjacent to the engine, gear and 
axle plants, it was announced last 
week by Harlow H. Curtice, presi- 
dent. 

Also announced by Curtice was 
plans for the addition of approxi- 
mately 240 feet to the final as- 
sembly line, involving the ex- 
tension of the final assembly build- 
ing with the addition of approxi- 
mately 15,000 square feet of floor 


copper; glass reflector for rear of 
sealed beam headlamp to replace 
silver-plated brass. 

With metallic nickel now being 
rationed by the government be- 
cause of defense requirements, 
Ford metallurgists made their big- 
gest reduction in this material, 
eliminating 75 percent. 


Magnesium, being released by the 
government only for defense pur- 
poses, is no longer used on any 
Ford commercial products, al- 
though several tractor parts were 
made of this light metal until re- 
cently. It was through the efforts 
of Henry Ford, with small magnes- 
ium castings for the tractor, that 
the company now has a good source 
of secondary magnesium available 
in parts that can be salvaged from 
old tractors. 


Savings on other “critical” and 
“strategic” materials, according to 
Ford metallurgists, may include tin, 
tungsten and cork. Although no 
serious shortage now exists in any 
of these items, plans are being 
made for future conservation. For 
example, the design department 
has been urged to reduce body 
joints requiring solder (tin) ; molyb- 
denum alloys are being developed 
to replace tungsten for hard tips 
on tools, and a cardboard substi- 
tute for cork is under considera- 
tion. 

Epitor’s Note: In connection 
with the new methods and sub- 
stitute metals being used in auto- 
mobile parts, it is important to 
note that considerably more ex- 
pense is involved than in the 
former methods and materials, 
which had been used principally 
because they saved time and 
money. It therefore follows that, 
in most cases, the new materials 
are not only better but may even- 
tually raise the price of cars. 

oS 7 * 


Chrysler Orders Radios 


For 1942 Cars 


DETROIT.—Philco Corp. has just 
received an order for 100,000 special 
automobile radio receiving sets 
from Chrysler Corp. for use in its 
1942 line of Chrysler, De Soto, 
Dodge and Plymouth motor cars, it 
was announced last week by Russell 
L. Heberling, vice-president. 


This is one of the largest single 
orders ever placed in the history 
of the automobile radio industry, 
it is said. 


DEFENSE 





TVA’s Process 
For Aluminum 
Output Studied 


MUSCLE SHOALS, Ala. - 
mercial production of aluminy 
from common clay, which would 
provide this nation with an wu 
limited source of the vital defens: 
metal, is near realization by aclen. 
tists of the Tennessee Valley 
Authority, Director David E. Lili : 
thal revealed last week. sa 

No bauxite ores 
in the tests. 


TVA already has Proved the 
practicability of producing alumi. 
num from the clays, Lilienthal 
said, and is now engaged in check. 
ing the relation of costs to pro- 


are being used 





tion and cost ratio will b is 
able,” Lilienthal declared. “Our he 
ures are so nearly in line with 
present commercial costs that they 
justify our going ahead with the 
last step in the research.” 

Ball clay and kaolin, found in 
large deposits in Georgia, Tennes. 
see and the Pacific Northwest 
areas, are the clays used principally 
in tests. Thus far, the new process 
has yielded one ton of aluminum 
from six tons of clay with 33 per. 
cent aluminum content. This is ap- 
proximately the yield of bauxite 
ores. 

Aluminum manufacturers in the 
U. S. now are bringing in bauxite 
ores from South America and the 
Dutch East Indies, with deposits 
in Arkansas contributing to the 
supply. 

Only bauxite ores are now used 
in aluminum production because 
methods of processing any other 


duction. 
“Prospects are that the produc- 
= have not been perfected. 





U. S. Revamps 
Priority Rating; 
Speeds Defense 


WASHINGTON.—In an effort to 
speed delivery of armaments for 
Great Britain as well as for the 
U. S., the government reorganized 
last week the system under which 
manufacturers are required to give 
preferred attention to essential 
orders. 

The Army and Navy munitions 
board hereafter will assign priority, 
or preference ratings, to contracts 
of Great Britain, Canada and some 
other undisclosed foreign govern- 
ments, E. R. Stettinius jr., defense 
director of priorities, announced. 

Stettinius made public at the 
same time a list of 220 items on 
the priorities critical list. These 
are important items for the Army 
and the Navy and the new arrange- 
ment provides that whenever either 
service orders any of them it can 
give a preference to the order 
automatically. 

The munitions board already had 
that authority, but now it may 
extend it to sub-contractors. 

The “critical list” ranges from 
such all-inclusive classifications aS 
“ships: all types — complete,” to 
such specific ones as “calipers, M!- 
| crometers.” It includes, in addition 
to outright weapons of war, such 
|other goods as cameras, boilers. 
cotton linters, blasting machines. 
motorcycles, optical instruments, 
radio apparatus, searchlights, cer- 
tain types of steels, tin, service 
types of watches, and zinc. 


lypes Of Watcnes, ang 6hs.— 


| 

space and the construction of | 
necessary conveyor equipment, will | 
provide needed capacity in aia 
department. 
General contracts were awarded 
this week for the construction of 
a new factory building to house 





POPULARITY of Nash cars is not limited to the United States, where & 
company’s sales are running at a record level, but extends to other parts 


new car servicing and shipping fa-. the nae. y He sopenee- Shown here is part of a large shipment of ha 
ae . 7 > . ears bounc or the nion of South Africa aboard the S.S. City © ; 
cilities and ground will be broken just before the ship left New Orleans last week. It is said to be the largest 


shipment in recent years. 


within 30 days. 
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the 4th Dimension 


| Linage on the Upbeat; 
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| By Pete Wemhoff 


in newspapers registered | 








I 


linage el 
| although February advertising | 


bleeds, will appear regularly 
throughout the selling season in 
leading weekly and monthly maga- 








THE STYLE OF THE HONTH 
ANO@ THE CAR OF THE YEAR! 


5 ad 





Minum | jnage ; : zines. 
w mall gain over the like 
- 7 ov last year, there was con- “nt . ae 35th year that 
defense ‘jgerable encouragement in some acne ellen served as a tire 
’ scien. t the classifications, it’s shown in aaa 
Valley i, analysis of Media Records fig- Mag 
Lilien. | ,res. 
om Classified, automotive and de- Publication of Horizons, a new 
& used i ent store were three groups | general interest magazine for Hud- 
“| hich showed some indications | son owners, is announced today by 
d the | of going back ion ESnoush George es thane general sales 
 l€ | ecord linage Ss, manager of Hudson. 
om | Newspaper advertising as a whole The new magazine, Pratt said, 
che 9 ‘js still about one-third behind will feature subjects of general 
: cX- | the 1929 record. : interest to motorists, particularly 
nv | Classified sonats' lines, the best| ‘ave sports, and fashions pre- ing wear 
e ,690, , sented in a r, . 
roduc- as the 1930 figure of 23,169,516/ anq will inchs edecntions’ de. ney 
ae ines cae — os gear ne interesting to all types () #. . 
© jemploymen . of readers. 
" With | jassified linage, as more jobs open| Primarily designed as a monthly Ba inition 
ha *. a contact with owners, Pratt dis- 
e e automotive »~ | closed that the new Hudson publi- . 

250,221 was the best since 1931 | cation has already reached a cir-| ILLUSTRATIVE of the second anneal Spring ee eres Jeatared ia the Aock = + 6, Meme 
= in Jond in that year Che es culation of over 126,000 with its shew,” ead ight, © “Pontiae’ ad “desi ned for the special section. There are 18 editorial features on automotive sub- 
a. — ae } al @ | first issue a that a + a . jects in the section, with a car of each make illustrated. 

West | stimulus ° requests indicate that e ri 
cipally Department store i of 3 issue will reach over 150,000 read- tain general statements which | tagged Karen. ... Edward J. Fitz-| tact man on the Studebaker and 
am eae meus ot mee Chief =— have not been adequately quali- | gerald has been named Magy heal ae ar ae oo ae = 
fe ; ” mont! ? i n dent in charge of radio for Erwin, | president o e University o - 
Ayn aaa Se the an: Dealers aameuaie which, ‘while literally Wasey & Co. Inc. . . . Booklet,| nois board of trustees. . . . Office 
is ap- jntiona! copy, vay | O.J. Rose, St. Louis city manager] true, may have misleading im- | entitled “Urban Radio Listening in| of Outdoor Advertising, Inc., in 
auxite |ception of 1939, was the lowest of | - > h b d 
the last 13 years reported by Media | for Dodge, decided that an inten-| plications? (5) Does it fail to | the United States,’ presenting data| San Francisco ee .— = 
Records |Sive spot announcement campaign]! disclose material facts the con- | on radio ownership and radio use|from the Shell g. = 
in the ; /on one local station would help| cealment of which might deceive | by families in cities and towns | Grant Bldg. .. . A. K. Spencer o 
7; VP | accelerate the used car market] or mislead? throughout the country, has just J. Walter Thompson Co., ates 
adie Tae, | here and, despite snow and gen- been issued by National Assn. of} named chairman of the Nationa 
; Election of John L. McQuigg as erally bad weather, 121 used cars| Notes Broadcasters. . . . James M. Cleary, | Committee on Radio Broadcasting 
0 Me |vice-president of Geyer, Cornell &|were sold in a seven-day period. Ralph Roessler, Chevrolet p. a.,| vice-president of Roche, Williams|of the American Assn. of Adver- 
: Newell, Inc., and manager of the| twenty spot announcements were | last week fathered 8-pound girl,|& Cunnyngham agency, and con-! tising Agencies. 
used Detroit branch of : 
cause th io ame used daily over WIL and a free 
other | e aaa te , B p | Offer of four new tires for every 
nounced by ». »©-| car sold for $175 or more was made. 
Geyer, “piggy eer The dealers also awarded $5 for 
For the PM the person bringing a prospect to 
three on b ©-| their sales room. Rose said the 
Quigg has been! agio campaign was so successful 
3 | a ot a that it was extended for another 
Nash advertising | sae 45 
ase account, and will Series 
continue in this : 
_ capacity. | April 12 issue of Liberty will e © 
s for i joi ticle, “The Automobile 

John McQuigg McQuigg joined| carry an ar ’ k B 
sind Lecwets. tex, ee Ce oe ae on Timken Bearings 
— , Inc. as me 
vhich manager and account executive six, vacations. Other articles will 
| lve ‘years ago, coming to the New York! cover railroads, buses and air- 
ential | office from Dayton, where he en-| Planes. 

a gaged in advertising and merchan- While automobile article 
oe dising work for the Frigidaire di-| doesn’t attempt to sell cars, tires 
racts |that, he was advertising and mer- “ce te ae ine hence 
we chandising manager of the West! of owning a car at vacation time. 


| Texas Utilities at Abilene, Tex. 


vision of General Motors. Prior 3 


- | McQuigg started his advertising, | Test 

* Merchandising and selling career ; s f 

— in Los Angeles. He worked as a an. os te 

‘hese poe le ge a. — tising "copy from violating fed- 

ir vid tising copy writer, and later joined | = Be lag ag Mcrae 

ither the Elliott C. Hensel agency there. | National Better Business Bureau, 

can in an address at the survey of 

rder Returns | advertising course sponsored in 
United States Rubber Co. will| New York City by the Advertis- 

had launch the strongest Fisk adver-| ing Women of New York, Ine. 

may sing campaign in 17 years with | Advertising copy writers can 





of United States Rubber Co., 
Ewald Co. 
Time to Re-tire”’ 


two-page, four-color insertions in 
the Saturday Evening Post and 


Life early in April. The opening ad 
will show a recently restored oil 
painting of the famed Fisk “Time- | 
-to-Re-tire” boy announcing a new 
Fisk Safti-Flight tire with Safety 
Stripe Tread. 


Fisk ads, from one-page black | 


and white to two-page, four-color ' 


wet 





FISK BOY recaptures original charm 


New York Inc., 


of 


inspect 
boy as he begins his 35th year as a tire salesman. 


avoid legislative pitfalls, Back- 
man said, if they will check their 
copy against the following ques- 
tions: (1) Does it contain any 
technical violations of laws such 
as the lottery or United States 
flag statutes? (2) Does it con- 
tain any statements which are 
not adequately supported by ac- 
ceptable proof? (3) Does it con- 


POONA ALAA AAD 


a vee 


Tom Young, director of advertising 


and Jim Cochran, account executive of Campbell- ! 


recently-restored painting of Fisk 


{fs 
SJ 


TIMKEN 


TAPERED ROLLER BEARINGS 





TIMKEN Bearings literally cover the country 


with efficiency. No 


matter where wheels 


and shafts are turning, if they are oper- 


ating with the utmost efficiency, they are 
turning on TIMKEN Bearings. Whether on 


railroad, automotive or industrial equip- 


ment, the use of TIMKEN Bearings assures 


Miles of Smiles for everyone! 


COMPANY, 


THE TIMKEN ROLLER BEARING 
CANTON, 


OHIO 





aha en 


ee 
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New Passenger Car Registrations, All States for January, 1941-1949 F ‘ 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold ! 
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» Fast Pace Continues; Week’s Output at 126,267 Units 








First Quarter 


AN’s Production Estimate Passenger Car Registrations 




























(U. 8. and Canada) Likely to Top ] yy All States for Jan. plus 12 States for Feb. 
WEEKS ENDED MAR. 22, MAR. 15 Million Vehi el es Jan. Jan. Total 1941 Total 1940 Unit 
— mim itn. =. s : Total Pos. 1941 Pos. 1940 Pos. Gain 
labams Ended Week Ended to r Mar. 23 Mar. 22 DETROIT.—Total production for|Chevrolet ............ 71,151 1 87,430 1 78,833 1 8,597 
aa | Mar. 22 1940* Mar.15* Date 1940*  1941* | March should total well above 500,-|Ford ................. 52,088 2 65,831 2 52875 2 12,956 
ritots -eNERAL MOTORS .. 54,810 44,805 53,775 163,204 490,484 598,013 | 07? UNIts, if oe of a Plymouth ............ 35219 3 43403 3 39,616 3 3,787 
kana, | Chevrolett ........... 31,662 27,150 30,690 93,904 294,335 343,481 He ga agg od "SE 26,273 4 31,965 4 27,182 4 4,783 
RS cl cnapanentiedd 8,640 6,606 8,628 25,892 77,909 96,664| AUTOMOTIVE NEWS ™° ion | Ponti 2076 425 497981 5 19608 6 8.378 
aun, | pontiac seeevecesceces 6,935 5,296 6,930 20,795 56,217 76,083! Prod rupt production | Pontiac .............. , : y ‘ 
mh i eile .......... 5978 4905 5.952 17.873 52755 osoog| ' eduction Estimate schedules. Oldsmobile .......... 19,247 6 23,368 6 16,936 7 6,432 
loragy | Cadillac... 2.2.20... 1,595 848 1,575 4,740 9,218 16,777 arin WORta Dodge ........6.6600 16,661 7 20,327 7 20,000 5 327 
HRYSLER ........... 28,854 20,660 29,864 88,271 281,616 325,593 ogg 519.178 |Chrysler ...........0. 10,801 8 12,927 8 8,864 8 4,063 
—— | plymoutht ........... 14,298 10,100 14,107 42,498 136,368 160,640 ae os 7991 9596 9 8.64 9 
ectient | Nodget .......... 46. 8,000 6,750 9,240 26,440 87,976 95,539 oe eee : . end yi 
wee | chrysler aeeleats 4,012 2,160 3,978 11,722 32,810 40,929 Be ee ee ee wares sence 7,061 10 (8,758 10 8,268 10 495 
aware | De Soto ...........65. 2,544 1,650 2,539 7,611 24,462 28,485! 106 961 a eceae eee EE, cacnuscanedtent: 5607 12 7,379 11 5,27 14 2,104 
eee MEL Scaksxhessnerenns 26,560 23,815 26,430 79,685 264,453 300,586 | 196 967 = the 626,076 units |De Soto ............. 6132 11 7,375 12 6,080 13 1,295 
i ere 23,050 20,520 22,965 69,075 228,814 259,422) ~” THIS , ed 5432 18 6770 18 7202 11 439° 
| se pu ssseseseess 3,000 2,560 2,950 9,060 27,730 34,450 weex turned out in|Hiudson .........-..-. , , ’ 
org, | Lincoln .............. 510785515 1,550 7,909 «6,714 the record year |Cadillac-LaSalle ..... 5145 14 6077 14 3,328 15 2,749 
bi DEBAKER: SA 2,980 2,684 2,673 7,605 30,383 26,711| 196.781 << of 1929. The|packard ............. 4496 15 5,278 15 6342 12 41,064* 
| eee 2,100 1,176 2,047 6,195 15,546 20,949 Bi Age acisedticd |S" 1,639 16 1,916 16 2,306 16 390* 
WEE scscvsecs vans 1,968 2,050 1,776 5,386 17,735 18,034 1941, however, |“"" ’ : 
sini PACKARD Ae og ae cu 1,400 2,549 1,434 4.140 19,360 12.961 would easi l y Willys Hes Cees se eeness 1,488 17 1,693 17 1,943 17 250 
Mlinois WWILLYSt ............. $ 1197 1,279 «1,279 «7,365 4.914 aaa — _ — 311 
LANEOUS . 7595 7,845 " the first quarter —— anaes sonal ——— 
ndiana pee z? o Se ‘ — of 1937 when 1,-| TOTAL............. 69,421 368,600 313,508 55,092 
|. eee 126,267 106,781 126,861 378,518 1,208,649 1,398,540 ye new cate | “Lee. 
Iowa | *Revised. tIncludes trucks. Closed. Miscellaneous includes Crosley, = were turned out, 
____ Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, but should falj|out in the comparable period of 
Kansa, international, Mack, Reo, Sterling, White, Bantam, ete. just short of the all-time high for 1940. Track To Ten 
ili e the quarter set in 1929 when 1,546,- Chrysler divisions totaled 28,854 Pp 
atucky R d E b l h d 319 vehicles were turned out. new cars and trucks last week, First Ten in Registrations as 
— an. ecoras sta tsrne With rises in a few companies|which contrasts with the previous|| Reported in AN Today: 
‘isiana | B C T k R e a ae drops in others, produc-|week’s total of 29,864 units built. on 1940 
atte e tion of new cars and trucks re-| Production in the same period a ‘os. Make Pos. 
Maine » ar, ruc eg istr attons mained Steady last week with 126,- year ago was 20,660 vehicles. 1—23,171 Chevrolet 19,000— 1 
267 units being turned out as)" Ford divisions totaled 26,560 units|| 2—!%350 Ford 15,901— 2 
wins | DETROIT.—New passenger car | 14,103 units. The total for January, | Compared with the previous week’s i whtale "with th 3— 9,787 G.M.C. 3,670— 5 
legistrations in the United States | 1941, is 61,712 units. total of 126,861 vehicles assembled. | !ast week, which compares wi ©|| 4— 9,140 Interna’tl 6,672— 3 
—— (n January reached a new all-time| This total is an increase of 35.19 | Production in the same period last | Previous week's total of 26,430 ve- 5— 5,419 Dodge 5,276— 4 
‘usetts ich for that month in the history | percent compared to January 1940| Year was 106,781 new cars and hicles assembled and 23,815 new 6— 1,018 Plymouth 881— 6 
trucks. ears and trucks turned out in the i— 1,008 White 5038— 9 


—— f the industry, R. L. Polk & Co.| and an increase of 20.78 percent 


8— 731 Mack 668— 8 


Production in the five divisions | Same period of 1940. 





chigan ‘reports. over December registrations. 

—— With returns from all states SERA of General Motors totaled 54,810] In the independent group, Stude- — 559 Diamond T 674— 7 

nesots abulated, the month's registration New Type Polish units last week which compares|baker and Hudson advanced their || 1°— — i a eae 116—10 
‘0 es 


with the previous week’s total of | schedules while Nash and Packard 
53,775 new cars and trucks as-| remained steady. Willys was closed 
sembled and 44,805 vehicles turned! for the week. 


otal stands at 299,179 units. The DETROIT.—A new type polish called 
issippi_ revious - record January was in| ‘‘Finish Freshener” created especially 


1987 when registrations totaled 280,- | for well-kept cars has been announced 
07 units. by the McAleer Mfg. Co. here. 


ssouri 
' Total for the month is a decrease 


—— |f 10.45 percent compared with De- N C © ] C R ° ° 12 ~ fi F b 9 9 
nim | fnber, 800, but represents an in- | NEW Commercial Car Registrations, tates for Feb. ’41-’40 
raska tee” pee: Soe Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 


70,451 53,361 











































































































sa New truck registrations for Janu- 2 \ 
evads ry also exceeded all previous to- & § S 
— lals for the month, surpassing the be g s 3 ~ a = S a 
pshire orevious high January of 1937 by ee $| & el gie| & £ oie] € alt sigs 2 1a MONTHS 
a | 3/8/28) 2) 3/38] Elsie} s] ot-8 gie\z2/2) 2/5 | 
— — a ne ~~ — 
mats Plant Activity <| «a o|/ al] al aA fi &» | o|m] & a || & | a | & S = | & | 
a ; Total 3 States va 3 7| 1720 4 149, +51) 1 133 1 10 4 1 ? 
fexico | (Week Ending Mar. 22-Mar. 15) for February Ol ; | 3| 121) i| al BO 1| 122 28) i| 1| 11 | 2 i | | 236 |°40 ‘ie sae | 
OUTPUT UNITS WORKING | Arkansas a | | 448] 3| | 83| | 627) 89 i a 3) 13} ] 3} "41 Arkansas 
York jbuick....... steady, 8,640; five days aap ivccsinctieanilil cing smegeaininial gl cen eee ce | ai Jal BSE Arkon 
‘udillac.- steady, 1,595; five days | Minel a a |e @ 7 23 a ey fee ay Sear ee aaa gaa aaarras Tilinols 
roling |hevrolet..... rise, 31,662; five days | Michigan *41| 3 | 491) 14| 25| 248) 8| 578) 123) 2! 184, 5] 42 6 . ; 
(hrysler ....steady, 4,012; five days| 40) | 569) a4 30,358 __11)__ 671|__105|_3 _ iB 3|__38 | | 74 4\ i 17" 40 — 
ae De Soto..... steady, 2,544; five days | Minnesota 41) 1 | 271) 4| | 58 6| 342; 53) | 210 8| «10 2| a: | 6| 981|°41  Milmmesota 
hee ewcueas drop, ane = cue —— a | 1) ae , ae 13} 10) a 1 3 3 2) _740/'40 
—— [ford....... : 7 ontana " | | | 53| 4 ——>2 ao? 
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AUTOMOTIVE NEWS, MARCH 24, 1941 


USED CARS—SERV ICE 


eam) aromomive News, maRcH 24,10 USED CARS —seRVce 
Used Car Stocks Down Sharply in Chicago, Akron 
New Low Marks}Reached 


Special to Automotive News 
CHICAGO.—For the second con- 
secutive month, used car stocks of 
Cook county dealers showed a drop 
on Mar. 1, and stood at the low 
ii at re ee 


Used Car Sales 
Hold Steady In 
Tex. During Feb. 


SAN ANTONIO, Tex.—Used car | 


sales, as reported by the dealer- 
members of the San Antonio Auto- 
mobile Trade Assn. for the month 
of February, continued to hold 
steady, according to figures pub- 
lished for this period. 

The report shows that there 
were 1,447 cars on hand at the 
start of February, with 1,537 sales 
being reported for a unit turnover 
of 106 percent, against 105 percent 
for January, and having a total 
valuation of $471,919 and a turn- 
over value of 95 percent against 
94 percent for January. These cars 
had an average value of $307 
against $298 for January. 

There were 1,591 cars on hand 
at the end of the month, having 
a total of $549,148, and an average 
value of $345, as compared with 
$343 for January. 


9-Point Policy 
Is Stressed in 


Used Car Sales 


OKLAHOMA CITY. George 
Broyles, Hudson distributor here, 
has built a good used car business 
by stressing a five-point policy in 
operating this department of his 
business. The five points are: 

Our used cars are taken in from 

a high class clientele, many of 
the cars, therefore, have had but 
one owner. 
= Because we want you to realize 

full value for every dollar spent 
these cars are thoroughly checked 
and reconditioned by trained me- 
chanics before they go on sale. 

We are not trying to undersell 

anybody. So our cars are priced 
honestly on the model and condi- 
tion of each car. 

The majority of our cars are 

sold on a 12-month guarantee 
plan. 

Our trading policy and terms 

are liberal — but sound. 

By continually stressing this 
five-point policy in newspaper ads, 
sales talks and in other ways and 
by referring prospects to custom- 
ers who have had a chance to test 
out the policy, Broyles has been 
able to sell more used cars. It is 
a policy that puts a firm’s used 
car department on a good, sound 
foundation, and one that builds 
confidence. 
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point for that date, the monthly 
sales and inventory report issued 
last week by Chicago Automobile 
Trade Assn. reveals. 

The Mar. 1 supply amounted to 
43.7 days as against 46.6 days for 
the same date in 1940 and 44.9 


|days for Feb. 1 this year. 


Figuring in the inventory decline 
yearly models except 
1938's, 1939’s and 1940’s, which were 
up from two to seven days by 


Akron Used Stocks 
Dip to Low Mark 


AKRON.—Akron area dealers 
headed into the spring selling 
months with only 35.6 days’ 
supply of cars available Mar. 
1. This figure represents the 
lowest ever attained at this time 
of the year in Summit county. 

A contributing factor was the 
Used Car Exchange Week, spon- 
sored by Akron District Auto- 
mobile Dealers Assn., during 
which time a total of 615 units 
worth $181,234 were sold. 








comparison with the Feb. 1 supply. 
By makes of cars, 10 had increases, 
12 decreases and one no change. 

Following was the supply by 
yearly models on a comparative 


basis: 
AgeofCar Mar.1,’41 Feb.1,"41 + Mar.1,’40 
1 year 56 54 66 
2 years 62 56 60 
3 years 46 49 52 
4 years 47 51 42 
5 years 39 44 39 
6 years 37 41 32 
7 years 29 37 34 
8 years 19 21 22 


CATA’s semi-monthly phone sur- 
vey produced further cause for 
cheer, showing that on Mar. 17, 
the demand was reported by deal- 
ers as strong, prices holding steady, 
inventory trend unchanged and 
stocks average. Late models were 
the best sellers at retail and older 
models (earlier than 1939’s) at 
wholesale. 


Bulk of Buick 
Trade-ins Less 


Than 3 Yrs. Old 


FLINT.—The bulk of trade-ins 
on new car sales are cars three 
years old or less, according to a 
Buick analysis covering 1941 model 
sales announced last week by W. 
F. Hufstader, general sales man- 
ager. 

The report also reveals that one- 
third of the cars traded in on new 
Buicks thus far this model-year 
were makes in price brackets lower 
than the Buick price range. This is 
taken to reflect, according to Huf- 
stader, an expansion in purchasing 
power and the normal tendency to 
“step up” in the purchase of a new 
car as well as the broader market 
in which Buick now operates. 
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My First Sale 


EORGE HABERFELDE, Ford dealer in Bakersfield, Calif., 
started as a dealer in 1913. Formerly well known around 
Bakersfield as a Singer Sewing Machine salesman, Haberfelde got 

in with the Indians and sold them many sewing machines. 
One day he thought he could get around much faster if he had 
an automobile, so he dropped into a Ford dealer- 





Geo. Haberfelde 





ship in Bakersfield and said he would like to buy 
a car. The salesman politely told him that they 
were very happy to have his order, that he was 
86th in line and as soon as they had.a sufficient 
quantity, he would get delivery, but they could 
give him no definite date. Haberfelde replied, 
“But I want to pay cash.” The salesman said, 
“That is the only way we sell them.” So Haber- 
felde told him to cancel the order. 

He went home, studied the thing over in his 
mind, and after about three days decided he 
would buy a Ford after all, even though he had 
to wait. He went back to the same dealer and 


hunted up a salesman who was very glad to 

take his order, but told him he was then 126th in line. Haberfelde 
said, “Well this is the kind of business I want to get into, where 
people will stand in line for your product.” So in 1913 he had an 
opportunity to buy out this Bakersfield dealership, which he did. 
His first day as a dealer, a woman by the name of Mrs. Sarah 
Merritt, walked in and said she would buy a car if he would 
guarantee to teach her how to drive. In those days, Haberfelde 
says, an automobile salesman didn’t have to be a salesman, just 
an instructor. So he spent a week teaching Mrs. Merritt how to 
drive and, when she paid for the car, she gave him $800 in gold 


coins. 








Haberfelde today is one of the biggest and most successful 
automobile dealers in the San Joaquin Valley. 





Survey Shows Accessory 
Sales Increase 50 Percent 


WASHINGTON. — During 1939 
sales of automotive accessories, 
equipment and parts distributors 
amounted to $601,162,000, an in- 
crease of 50 percent over the com- 
parable total recorded in the pre- 
vious census for 1935, and 39 per- 


cent above the high of 1929, the) 


U. S. census bureau reported ten- 
tatively last week. 


There were 6,839 establishments 
(places of business) in 1939 en- 
gaged primarily in selling auto- 
motive supplies at wholesale, com- 
pared with 5,273 in 1935 and 2,811 
in 1929. This count of establish- 
ments does not include sales 
branches of automotive parts and 
equipment manufacturers apart 
from their plants primarily for dis- 
posal of their products, nor agents 
and brokers selling automotive 
supplies for their principals on a 
commission basis. In it, however, 
each house of wholesalers operat- 
ing more than one place of busi- 
ness was enumerated separately. 
Average annual sales per establish- 
ment amounted to $87,902 in 1939, 
compared with $76,180 in 1935 and 
$153,722 in 1929. 


The 6,839 establishments in 1939 
provided employment for 4,627 pro- 
prietor owners of unincorporated 
businesses and 50,626 employes on 
a salary or wage basis. Total per- 
sonnel — proprietors and employes 
combined — was 33 percent more in 
1939 than in 1935. The 50,626 em- 
ployes received in salaries und 





New Ideas in Dealer Buildings . . . 


(Automotive News welcomes pictures of new dealer showrooms, used car lots, etc.) 


SNe 


ULTRA-MODERN IDEAS are employed in the nev 
Dodge-Plymouth distributor. Featured are white 
play room. Used cars are both reconditioned and 


tion at night. 
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y used car center recently opened in Portland, Ore., by Joe Fisher, 
concrete and streamlined construction and an open-air balcony dis- 
sold in this building, and fluorescent lighting gives brilliant illumina- 


wages during the year $76,420,000, 
an average of $1,510 per employe. 
Average annual earnings per em- 
ploye in 1935 were $1,470 and in 
1929 were $1,890. 





Million Persons 
See Chrysler’s 


Cars of Future 


DETROIT.—Over a million per- 
sons have been attracted to deal- 
ers’ showrooms by Chrysler’s two 
“cars of the future,” the “Thunder- 
bolt” and “Newport.” As of Mar. 1, 
the count was 1,005,192 officially 
clocked. In many cases, it has been 
impossible to get a complete record, 
so great has been the crowd. 

The highest single day’s attend- 
ance recorded is 24,590 persons in 
Denver, Colo. Next comes Austin, 
Tex., with 19,734, followed by Jack- 
sonville, Fla., with 19,345. 

These caravans were inaugurated 
last October, when a “Newport” 
was assigned to the Pacific coast 
and a “Thunderbolt” to the eastern 
section. A second “Thunderbolt” 
was put out in November and two 
more in March, one of these re- 
placing the “Newport” in the far 
west. The four caravans now oper- 
ating will be continued through 
the summer until practically every 
Chrysler dealer point in the coun- 
try has been covered. 

In addition to the million-plus 
who have visited dealers’ places to 
see these cars, it is estimated that 
more than 1,600,000 have seen the 
ears in various parades and at 
“bowl” football games. 


Plant Addition 


Speeds Deliveries 


FLINT. — A step forward that 
facilitate the movement of 
parts from factory to dealers and 
from dealers to the consumer, is 
the construction of a new floor 
on the national parts distribution 
office building here, according to 
Charles E. Wetherald, Chevrolet 
manufacturing manager. The new 
construction will make available 


|a total space of 240,000 square feet, 


an increase of 60,000 square feet 
over the present total of 180,000 
feet. 


Wetherald pointed out, that in 


|the parts distribution set-up, there 
|}are four other major 


inventory 


control depots in Oakland, St. 
Louis, Atlanta and _ Bloomfield, 
N. J., and a total of 52 parts 


warehouses placed in strategic lo- 
cations throughout the country. 





1941 Price List 


Following Is a Ilst of new 
livered prices for 1941 at point of wer ttt 
Prices shown, with the exception of wi 
Amerloar Inolude standard equipment ang = 
oral taxes. Willys-Americar prices are f.o4, st 
ledo, before taxes. Ford, Lincoln and in.” 
prices do not Include transportation 


Or taxes, 

BUICK—Series 40 Special—4-ar. 
$1,052; 4-dr. tour. sed, SE, $1,194; ‘bey = 
$935; sedanet, $1,008; sedanet, SE, $14 

40 Deluxe Speclaim—s-dr. tour, 

$1,095.75; 4-dr. tour. sed., SE, $1,177.75; ty 
cpe., $978.75; 2-dr. sedanot, $1,049.75: gu 
sedanet, am, $100.18. Serles 40 seme 
conv. cpé., , ; us cpe., 915; 
$980; 4-dr. sed., $1,021. Sorien ane (A Doe : 
Special—bus. cpe., $958.75; spt. cpe., $1,023.15, 
4-dr. sod., $1,064.75; conv. epe., $1,181.15. Serg 
50 Super—4-dr. tour sed., $1,185; cony, 
$1,555; bus. ope., $1,031; conv. epe., $1,267. en’ 
cpe., $1,113. Series 60 Contury—4-dr. tour. so 
$1,288; bus. cpe., $1,195; sedanet, 
70 Road Master—4-dr. tour. sed., 
phae., $1,775; conv. cpe., $1,457; spt. 
SE—Super Equipped. 


CADILLAC—Sorles Sixty-One—Cpe., $1,345. 
sed., $1,445; del. ope., $1,435; del. sed., $1535 
Serle: Sixty-Two—Cpe., $1,420; sed., $1,495: ga 
conv. cpe., $1,645; del. conv. sed., $1,965; dal, 
cpe., $1,510; del sed., $1,585. Serles Sixty-Threy 
—Sed., $1,695. Serles Sixty Speclai—Tour. seq 
$2,195, with division, $2,345. Serles Sixty-Seven. 
Sed., $2,595, with division, $2,745; 7-pass. sq 
$2,735; 7-pass. Imperial, $2,890. 3 


$1,364; cony, 
Cpe., $1,299 


CHEVROLET—Master Deluxe—Bus. Cpe,, $112. 
5-pass. cpe., $743; town sed., $754: spt. ged. 
$795. Special Deluxe—Bus. cpe., $769: 5-pas, 
cpe., $800; town sed., $810; spt. sed., $951: 
Fleetline sed., $877. ‘ 


CHRYSLER—Royal—3-pass. cpe., $945; 6-pass, 
club cpe., $1,041; 6-pass. lux bro’m, $1,091: 
6-pass. sed., $1,051; 6-pass. town sed., $1111 
Windsor—3-pass. cpe., $998; 6-pass. club cpe,, 
$1,096; 6-pass lux. bro’m, $1,075; 6-pass. sed,, 
$1,125; 6-pass. town sed., $1,175; 6-pass cony, 
cpe., $1,275. Saratoga—3-pass. cpe., $1,195; ¢- 
pass. club cpe., $1,268; 6-pass. lux bro’m, $1,248; 
6-pass. sed., $1,278; 6-pass. town sed., $1,328, 
New Yorker—3-pass. cpe., $1,275; 6-pass. club 
cpe., $1,335; 6-pass. lux. bro’m, $1,325; 6-pass, 
sed., $1,345; 6-pass. town sed., $1,375; 6-pass, 
. cpe., $1,495. Crown Imperial—6-pass. town 
sed., $1,745; 6-pass. sed., $2,595; 7-pass. sed, 
$2,695; 8-pass. sed. lim., $2,795. 


DE SOTO—Deluxe—Bus. cpe., $898; 5-pass. 
cpe., $985; 2-dr. sed., $965; 4-dr. sed., $995. 
Custom—Cpe., $945; club cpe., $1,035; bro’m 
$1,020; 4-dr. sed., $1,045; town sed., $1,005, 


DODGE—Deluxe—Cpe., $825; 2-dr. sed., $880; — 
$925; | 
6-pass. cpe., $960; 4-dr. sed., $965; town sed., $995. | 


FORD—Special—Cpe., $665; 2-dr. sed., $700; © 


4-dr. sed., $740. Deluxe—Cpe., $695; opera cpe, © 
$725; 2-dr. sed., $735; 4-dr. sed., $775. Super — 


4-dr. sed., $920. Custom—2-dr. bro'm., 


$770; 2- 
cpe., $810; club 


Deluxe—Cpe., $740; opera cpe., 
$780; 4-dr. sed., $820; sed. 
convert., $905. 


LINCOLN—Zephyr—Cpe., $1,390; sed., $1,450; 
club cpe., $1,450; conv. cpe., $1,750; Zephyr, 
with custom interiors —3-pass. cpe., 
sed., $1,545; club cpe., $1,545. Continental 
—Cpe., $2,650; cabr., $2,700. Custom—Sed., $2,- 
550; lim., $2,675. (Note: All Lincoln prices are 
Detroit delivered ready to run, and inelude fed- 
eral and state taxes and transportation). 


MERCURY—Cpe., $885; cpe., with aur. seats, 
$910; 2-dr. sed., $920; 4-dr. sed., $960; sed. 
cpe., $950; club convert., $1,070. 


NASH — ‘‘600"" Series — Spl. bus. cpe., $710; 
spl. 2-dr. Slipstream sed., $745; spl. 4-dr. Slip- 
stream sed., $785; del. 4-dr. trk. sed., $860; 
del. bus. cpe., $752; del. 2-dr. bro’m., $815; 
del. 4-dr. Slipstream sed., $817; del. 2-dr. Slip- 
stream sed., $777. Ambassador Six Series—4-dr. 
sed, trk., $1,030; conv. cpe., $1,095; bus. cpe. 
$905; 2-dr. bro’m., $973.50; spl. bus. cpe., $855; 
4-dr. sed., Slipstream spl., $935; 4-dr. sed. 
Slipstream del., $985; 2-dr. Slipstream sed. 
$898. Ambassador Elght Series—4-dr. sed., trk., 
$1,151; conv. cpe., $1,215; 2-dr. cpe. bro'm., 
$1,081; 4-dr. sed., Slipstream spl., $1,056; 4-dr 
sed., Slipstream del., $1,106. 


OLDSMOBILE—Special Series Six—Bus. cpe.. 
$852; club cpe., $893; 2-dr. sed., $898; 4-dr. 
sed., $945; town sed., $945; conv. cpe., $1,048 
Special Series Eight—Club cpe., $935; 4-dr. sed. 
$987; town sed., $987; conv. cpe., $1,089. Dy- 
namic Cruiser Series Six—bus. cpe., $908; Club 
sed., $954; 4-dr. sed., $1,010. Dynamic Cruiser 
Series Eight—bus. cpe., $944; Club sed., $989: 
4-dr. sed., $1,045. Custom Cruiser Series Six— 
Club cpe., $1,043; 4-dr. sed., $1,099; conv. Cpe., 
$1,191. Custom Cruiser Series Eight—Club cre. 
$1,079; 4-dr. sed., $1,135; conv. cpe., $1,227; 
conv. phaeton, $1,575. 


PACKARD—One Ten Special—4-dr. tour. sed. 
$1,056; 2-dr. tour. sed., $990; club cpe., $1,000: 
bus. cpe., $907; conv. cpe., $1,175. One Ten De- 
luxe—4-dr. tour. sed., $1,116; 2-dr. tour. sed. 
$1,050; club cpe., $1,038; conv. cpe., $1,209. One 
aan ae tour. sed., Ce oe tour. sed., 

1,230; club cpe., $1,205; conv. sed., 
ope., $1,112; conv. cpe., $1,377. One Sixty—4-dr. 
tour. sed., $1,750; club cpe., $1,709; conv. sed. 
$2,180; bus. cpe., $1,594; conv. cpe., $1,892: 
chassis, $1,435; deluxe conv. sed., $2,405; delux 


conv. cpe., $2,067; 4-dr. tour. sed., $2,009; tour 
lim., $2,289; 7-pass. tour. sed., $2,161. One 
Elghty—Darrin conv. vic., $4,550; 4-dr. tour 


sed., $2,587; LeBaron spt. brough., $3,500. 


PLYMOUTH—Cpe., $685; 2-dr. sed., $739: § 
dr. sed., $780. Deluxe—Cpe., $729; 2-dr. se 
$779; 4-dr. sed., $820. Special Deluxe—Cpe. 


de. 
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$760; 4-pass. cpe., $805; 2-dr. sed., $810; 4-4" | 


sed., $840. 


PONTIAC—Deluxe Torpedo Six—Bus. cD. 
$828; sed. cpe., $864; conv. sed. cpe., $1,028: 
2-dr. sed., $874; 4-dr. sed., $921. Metropolitan 
sed., $921. Deluxe Torpedo Eight—Cpe.. = 
sed. cpe., $889; conv. sed. cpe., $1,048; ao 
sed., $899; 4-dr. sed., $946. Metropolitan—$o%" 
Streamline Torpedo Six—Sed. cpe., $923; , 
sed., $980. Streamline Torpedo Eight—Sed at 
$948; 4-dr. sed., $1,005. Custom Torpedo Els 
—Sed. cpe., $1,020; 4-dr. sed., $1,077. 


STUDEBAKER—Champion—Cpe., 
cust. deluxe, $720; delux-tone, 
epe., cust., $725; cust. deluxe, $7 376! 
$790; club sed., cust., $730; oust. deluxe, a 
delux-tone, $795; cruis. sed., cust., an; S 
deluxe, $800; delux-tone, $835. Comman ~~ 
cruls. sed., eust., $985; delux-tone, ee 
eruiser., cust., $1,030; delux-tone, $1,095. F'0" 
dent—Cruis. sed., cust., $1,115; land crut 
cust., $1,160. 


cust., $690 
$755; 5-pass 
55; delux-tone 


on. 4 
WILLYS-AMERICAR—Deluxe cpe., Me s8 
dr. sed., $665. Speedway—cpe., $595; sed. 


Plainsman—sed., $715. 
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i Cleveland—Plain Dealer; Indianapolis—Times; Detroit 
Actual top and bottom prices on 1940, 1939, 1938 and A D Vv E R T i s i D —News; Chicago — Herald-American; Dallas — News; 


D ‘ar dvertised in local newspapers. e a . : ity — . 
n 1937 used cars as a } pap Pp — Picayune, States; Kansas City —Star; 
|| gEDAN prices only used in this comparison. News- se ar e ing rices New Orleans y 


Minneapolis—Star-Journal; Denver—Post; Los Angeles 
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WE ge gg For Week Ending March 9 —Braminer; San Francico_Chronicle 
t |} - Times, , ? we , aad tive News) 
(Copyright 1941—Automotive Ne 
I TE 
shin P i Minn’polis Denver Los Angeles San Fran. Natl. Avg. 
ot wine RR earn Ber York Fin. —“Ghrat_netpot_Setot_Cuenee_ Bev Ovfee_Dutbe Ses. Oiy_Minwpele_ Dear Ses Anes Bee eee 
end ee = FLL fo. fs oo SES eS ==. li. ct sc Sr wer x 
tf 40] 895- 745| 795- 775| 745- 695| 895- 595| 825- 765| 769- 549| 795- 665 | | | 
Wert Do Sere ee tae ie 745-695 | 805-506 | $25- 765| 760-540 195-665] | 625- 497| 649- 495| 645- 525| 595- 525 | 125-65 | 
ay at $8) 525- 465| 545- 395) 495- 425, 495- 475| | 425- 300| 449- $25| 395 | 445- 375| 525- 424| 485- 415| 495- - we = | col ss | eS 
Dus. pe” 87 425- 295| 375 | 395- 335| 425- $25| | 875- 225| S75- 249| 395- 295| 425- 365| 395- 295| 347 395- 295 - 360 | 
E, $1,043 | "40] 1450 1498 | 1295 l | 1585 l Nl | 1545-1095 | | 1474-1095 
ts; by |Oelliee 60 Bpectet __ 39) 1075 S| «935 | 945 Fl | 869 aes 795 | 875 |_ 995 rs i | | | 1295- 980 | 972- 857_ 
18; Sed, | a 795 | | 995- 795| 995- 850| 785- 718 
 Soeclalm | $8] 825- 600| 657- 598| 775-745 | | 695 «| «SCS | | | nel eens ae as ta ea 
t a enlace entre et tess Yoeeirenmenemnellncete ene Rie : 495- 370 
’ Dues [81] 508-365] | 495- 395 | | 849 | 350- 295, | | —m 
8 Br (hevrolet Master 40] 695- 595| 625- 495| 565 | 625- 525 | 595- 545| 625- 450| 595- 445 ee ee ee ee ene ee ee ee | 
Ta. |—____>99§_ 545- 405 | 495- 995 | 495-395 | 495-445 4552 995| 470- 875 | 495- 875 | 495- 445| 495- 425| 495- 445| 645- 445| 645- 425| 665- 409| 675- 645| 612- 
1,267; apt ’89] 545- 405| 495- 395| 495- 395| 495- 445| 455- 395| 470- 375| 49 | ee eee eee a5 | 420-330 
tor. et. 38] 445- 325 | 425- 375 | 385- 325 | | 206 | S05- 205 | Ste- S| eS oe ae a 5. y 445- 295 | S04- 280 
Bipot S37] 845- 275| 295 | 295 ——«|-849- 299) 365- 295, 295- 195| 825- 245| 375 | == = . 695. | 670- 563 
ae Deluxe 40] 645- 585| 625 | 675 GA9- 565| G645- 510| GI5- 489| 675- 495| =| 699- 595| G45- 499| 749- 625| G95- 625| G95- 645| 695 _ _—|_ 670- 563_ 
Chevrolet 575 525- 439 
$1,846; | 894 495- 475 | | 445 | 469 | +525- 495| 475- 364| 525- 395| 545- 395| 495- 449| 525- 400| 595- 525) 565- 444| 505- 445 | oe | oa wan 
oe —____ 88] 425-385, S| ~=Sss=i=*=‘*‘(s(~ SS 80] aC 399- 295| 375- 365 | _385- 345 | 475- 375| 449- 375| 465- 375 | 475- a Sib- 358 
ses: aa | 87] 345-295 | | 285- 265| $45- 285 | | 295- 189| 325 | 225 365- 295| 395- 275] 379- = S65- 250 ! 420- = ! : si. 8 
our. eae 125 7150- : 
cur. wt. | Chrysler Royal “ol 845 | 6S ( | IC |_695- 497 | 725- 645 | | | 
5 : A a ee 7% - 582 
a | 89] 645- 579| 425 | 525 | 695- 495 | | 499- 489| 595- 465 eee SaaS aaa 
"88 495- 445| 499- 445] | 445 | 475 | 375 bi ceceeeesee es eee Dice teed Rg 
eT 87 335- 295 | 399- 345) 265 295- 195| 325- 175 257- 195| 375- 295| 429- 389| 395- 365| 395 475- 295 | 362- 288 
i | DeSoto 404 | | 695- 645 | |_ G45- 575 | €45- 400| 725-507 | 700 | ao — ae ae ar 
"| 39) 595- 550| 445 | 595- 545| 675- 525| 545 | 645- 425| 545- 445 | 585 ] | |_ 735- oO 
5: 6-pass, | 88] 395 | 897- 365| 445 | 497- 395| 425- 325| 345 | 465- 345 | | 485 | 450- 375 | 495 | = l a= 
"Sat | 37] | 377- 249| 850-285, 899- 225| 345 | 205- 198| 299- 245, S75- 265| 935- $25| 275 $25- 299| S15- 299| S45- 275 
a Dodge "404 795- 550| 695- 585| 675- 565| 795- 495| 675- 645| 595- 515| 675- 577 | 775 ae we 
_. *89) 595- 495| 695- 398) 545- 445) 565- 460 | 495- 399| 595- 395| 545 | aan | Gil. Sin 
a $1.28; | "88 445- 350| 445- 196| 445- 365| 477- 365| | 395- 265 | 395-295 | 395 | |_475- 368| 550- 385 | 525- 883| 565- 350| 575- 545 | 4 38 
sn 87] 295- 186 | 365- 295 | 397- 275| 375- 275| 295- 195| 345- 245 l | 856 - 263 
3 6-pass, | - 417| 545- 485 | 625- 595| 695- 669 608- 515 
; 6-pas. | Ford V-8 “85” 40] 625- 450 | | 525- 495| 645- 449 | 499 | 579 | | | 
— 89] 495- 295| 385 | 495- 375| 499- 425| 495- 345| 445- 295| 469- 335| 485- 365 | 475- a 
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Bote ‘Lincoln-Zephyr __—~—»*40#' 1085- 995 895- 797, 835 Ce eee oe os S”*~“‘*~*~wSC (‘SSSCd)sSC“‘#’N”SCO«*OOS | OOD SC«G!sS*“‘C§WS;#OW#@(*#C«C&A- +896 
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nde fa 87] 395- 295| 345- 227| 375- 295) | 299 | 325- 195| 345- 220| 350 345 | $25- 205] 425 | 395- 345| 445- 395| 495 | 374- 284 
s sane | Mercury 40] 745- 666| 795- 645, 745- 650| 695- 619| 658 | 680- 564| 729- 635 | 695- 575| 795- 645| 795- 695| 825- 698| 845- 695| 795 | %58- 647 
0; wed 89 595- 495 | 549- 495| 565- 545] 549- 495 | | 585- 445) 595- 465 | 545 | 595- 495| 595- 495| 645- 495| 695- 495| 679 | 595- 492 
.. 110; |Nasgh Ambassador Six 404595 | 645- 595| 645- 595| 595- 575 | | 595 | 700- 645 | | 895- 645 | | | 725- 636 | 674- 615 
» Se60 "39 195 | 445- 425 | 565-415, | «445 ~——Si«|«C89- 495, 
» $815; 88) 445-375 | | | 475 | | 365 | | 459- 439 | 436- 407 
eee | si) 325~C~*S | [25-265 | [ 295 | 845- 295 | | | 295. | 8% | 825. | | 326- 280 
a | 675- 625| 759- 745| | 699-595 | | | 795 | 695 | 675- — | = | ma C 
n sed “ *$9) 585- 475| 575- 475| 575- 475| 595- 389| 575- 475| 545- 485| 595- 435 575- 495| 495- 490| 585- 445| 548 595- 495| 545- 4 - 
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itt | —+——sg9)005- 025| | 505-545] 625-505) | | 529-495 | 575- 545| 645-595 | | 505 | 685 ae 
r. sed, $8 525- 425| 395- 345) 495- 395) 495 | | | 445 | | | 485 | 465- 445| 465- 445 | 505- 485| 625- 475| 494- 428 
~~ ss 7 425- 825; ~~=«;:«C | 415- 275 | | 225 | $25- 299 | | 295 | 395 | 399 | 445- 295 | | 365- 300 
i C—O ee oe) ee oe ee 
“soe Plymouth 40] 645- 525| 595- 495| 595- 525| 669- 585| 595 | 499- 429| 595- 475| 575- 550) 499- 495| 715- 595| 695- 575| 565 667 608- 525 
o *$9)_545- 395| 455- 275| 495- 410| 545- 425| 445- 395| 449- 278| 495- 365| 495- 395| 525- 468| 495- 463| 495- 485) 495 | 525- 400| 595- 545| 505- 403 
=. 88) 495- 350| 295- 275| 395- 345| 395 | 385 | 365- 227| 395- 260| 395- 345| 318 | 445- 215| 445- 365| 398- 395| 439 525- 425| 406- 320 
_ ~ "81 345- 225| 245- 176| 325- 295| 345- 245| 295- 245| 275- 189| $25- 245| 345- 299| 275 | 385- 250| 325- 260| 365- 245| 349 | $23- 243 
‘00; | Plymouth Deluxe 40) 695- 575| 595- 490| 595- 565| 649- 595| 645 | 585- 449| 595- 495 | 625- 510| 645- 595| 595- 498| 695 | 725- 565| 725 643- 534 
ot "89 545- 465) 495- 395) 475- 395! 557- 365| 595- 445| 465- 347| 495- 375 ] 525- 425| 515- 489| 550- 450| 595- 425] 625 | 586- 416 
9, One *$8) 415-360, 445- 345) 395- 325) 395- 375| 395 | 395- 248! 365 | 345 |_445- 285 | 425- 348] 445- 385| 495- 395| 645- 625] 423- 360 
as _—”—~*S' 84-235! $87 ~—S«|«275)~—SC«*S:C«STG- 235 | | 295- 225 | | 295 | 395 | 325- 225| 365- 225| 385- 275| 395- 269| 465 | 354- 241 
—4-dr. Serene eee ee SSeS vassals see sstnesesseeneeinssieoeemeneesenemmeemmeeniesommeneseeisioienmenians 
. sl | Pontiac Six 40] 795- 650| 695- 625| 695- 635| 695- 575! 695 | 625- 567| 749- 595! 705- 650 | | 695- 650| 679 | 695- 675| 665- 615| 845 |_710- 624 
rae | $9 625- 475! 525- 425] 575- 465/ 575- 479) 545 |_567- 389| 550- 445) 540- 440! 545- 465| 595- 495| 695- 495 | | 685- 480! 695- 545 | 585- 467 
ie | $8] (495- 375| 425- 345 | | 495- 465 445 | 895- 315| 449- 345 | 415 | 465- 425! 465- 349 | 465- $80| 525 | 458- 375 
"tour, | ‘778 425-825, | 310 | 345- 245] 265 | 339- 189! 345- 295! 345- 295° 288 | 395- 258| 389- 350| 335- 229| 445- 345| 449- 485| 360- 297 
39; 4 Studebaker Champion 40] 675-595 | |__| _645- 495 | 525-475) _525- 475 | 565 | | 495 | 645- 550 | | 645- 595 | | 590- 531 
2. iol 675 | 495- 305 545- 465 | 488- 400 | 400 | | 497 | | | 500- 420 
Cpe. ! 
© | edebaker Commander “004 796 _ | 7% |_579 _699- 585) 668 are | | | 845- 795! 825 741- 690 
one. so] 645-495 _—S_| _445- $95' 595-495) | 488 | 465-905) 575 s—<“Ct*é‘C‘**« = | | 695- 645| 695- 675] 571- 520 
sek 88] 495- 465| S05- 275' _—_| 520- 345/475 | | 88 SC SSC“; ‘ASO! «426 | | ( 430- 362 
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-dr ' 
“$4, | Willys 40] 140 398- 395 | 450- 395! 495- 415 _463- 425 , | ___| 439 | 475 | 495- 439 | | 457- 414 
ta te 345 ~ 400. tor Se ——ee | | 445- 395 | | 400- 395 
Eight ee ae 195 145 | 265- 195 245 237- 199 | ‘| 205 |  ——~——~«S|~so- «197 
$690 S7§) 215- 125' 195 | 145 165 163- 95! 175- 150 195 | | 245- 185 45- 145 | | 194- 180 
ea National Average, All Makes, Mar. 9—$529-$444 
$760 National Average, All Makes, Mar. 2—$524-$444 


det— Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by AuTomorTive 
presi: | This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market 
uisé r Where no prices are quoted, no car of make and model was offered during the period covered. 


News as a copyrighted feature. 
and the resulting national indez. 


ee Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week 
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99.4% of Capacity |N 


AgainSets Record 
For Steel Output 


NEW YORK.—Operating rate of 
the nation’s steel mills, for the 
second consecutive week, set a new 
all-time high with 99.4 percent 
capacity, according to American 
Iron & Steel Institute. 

The new rate is an increase of 
0.6 over the 98.8 percent of capacity 
last week. 

A month ago operating rate was 
94.6 percent of capacity and a year 
ago 62.4 percent. 

* * 


Youngstown Operations 


At 100% Capacity 

YOUNGSTOWN, O.— With the 
President’s signing of the lend- 
lease bill, steel mill operations in 
northeastern Ohio quickened to 
theoretical 100 percent capacity for 
the first time in many years. Steel 
ingot output in the Cleveland- 
Lorain area is up four points. 

This is based on the accepted 
method of calculating ingot pro- 
duction, which allows a _ certain 
percentage for time losses due to 
maintenance, repairs and _ break- 
downs. Operations in the Youngs- 
town area finished last week at an 
estimated 99 percent. 


Labor 


(Continued from Page 1) 


Grahem, president of the Uni- 
versity of North Carolina. Repre- 
senting employes will be George 
Meaney, general secretary of AFL; 
George M. Harrison, president of 
the Brotherhood of Railway and 
Steamship Clerks (AFL); Philip 
Murray, head of CIO, and Thomas 
Kennedy, secretary-treasurer of 
the United Mine 
America (CIO). 

Industry representatives include 
Walter C. Teagle, former president 
of Standard Oil Co. of New 
Jersey; Roger D. Lapham, presi- 
dent of American Hawaiian Steam- 
ship Co.; Eugene Meyer, publisher 
of Washington Post, and Cyrus 
Ching, vice-president of United 
States Rubber Corp. 

Meanwhile, strikes at the mid- 
western plants of International 
Harvester Co., Allis-Chalmers Mfg. 
Co.’s Milwaukee plant and Federal 
Motor Truck Co. here remained at 
a stalemate late last Friday. 

The strike picture throughout the 
nation, as it appeared last Friday 
and the number of workers idle is 


as follows: 

Chicago—International Harvester 10,000 
Milwaukee—Allis-Chalmers Mfg. 9/000 
Edgewater, N. J.—Aluminum Co. 


Workers of 


ey Ey ok.a5.05.00 us 40 enone 3,000 
Gover. Tex. a Galveston 
WIAA, BGs sons o.ce esac see 2,000 
Pitts ur; h—Universal Cyclops 
ppc le deekiaanesee ae 1,500 


nidemoaa. nd. —International 


pO, rrr co 1,200 
Oakland, Calif.—Two GM guanine 1,750 
Detroit—-Midland Steel Corp. 1,700 
Detroit—Federal Motor Truck... 500 
Oakland, Calif.—Two plants de- 

pendant on GM ........-.++++: 400 
Pittsburgh—Vanadium_ Corp 900 
Dayton, a Field. ‘con- 

struction workers ..........+-- 500 
Inglewood, Calif.  Havriil Air- a 

PEE MOO. 66a soe gees 96015.056.406 6 350 
Rock Falls, —International 

Harvester Co. .....cccccccccess 300 
Tiffin, O._Webster Mfg. Co.. 260 
Ev arabe” Wash.—Army air base. 100 
Valparaiso, ane. — Indiana Stee 7 

WOOIOED GOs asics cccsnccnscses 200 
South Plainfield, N. J.—Cornell- 

Dublier Electrical Corp. .....-- 2,400 


Pottstown, Pa. ee y Ye. Flagg 
Steel Casting C 
Philadelphia.—J. . Brill Co.. 


U. S. Govt. Purchases 


Now Listed Separately 

DETROIT. — To avoid distor- 
tion of the normal sales picture 
in various states, federal gov- 
ernment car and truck pur- 
chases (including military ve- 
hicles) hereafter will be listed 
separately in monthly recapitu- 
lations of car and truck reg- 
istrations. 

The new listing will not show 
a breakdown by states, but 
merely a recap of the grand 
total of all federal government 
purchases by makes for the 
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*1941 New Jersey aaiiia es open by Automotive 
normal sales picture in various states). 





Dist. of Columbia | 


ew Commercial Car Registrations, All States for Jan. ’41-49 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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st to what extent. We predict it 
will be a major cut. 
1, “A shortage of automobile me- 
5 chanics is already on hand. 
this shortage will be more acute 
8 each day passes. Every dealer 
just design his service department 
» accommodate apprentices as this 
art of the operation will be the 
srincipal life-line for the next few 
years. 
\y “Taxes will climb to unprece- 
dented peaks. Reserves must 
: set up to cover this liability as 
ill tax legislation will be retro- 
active. 
’ “Factory bonuses and retroac- 
») tive discounts will be elimi- 
sated as volume production drops. 


a“Prices of new cars are going 
D up. 
' “Finance reserves will disappear 
as major finance companies will 
eek to combat bank financing by 
wing direct to the customer. 


“Wages of employes will follow 
, the general upward trend. 

“Volume merchandising will be 
) replaced by sound business 
‘nethods and the increased per unit 
srofit necessary to a _ continued 
iuecessful operation will follow. 


10 “The dealer body will grow 
; smaller month by month.” 
* * a 

| LET’S LOOK at the general sit- 
ation in the industry, take in 
‘roduction and sales in the first 
half of 1941 and wishfully think 
bout what may happen in the 
last half. Both production and 
ales are going at a record-break- 
ing pace right now. Factories are 
‘unning close to capacity in the 
manufacture of cars and trucks. 

In the matter of factory sales, 
and using the first three months 
of the calendar year as the yard- 
stick, it looks from where I sit 
as if the count for the first six 
months will go better than 3,000,000 
units — provided there is no serious 
stoppage of materials. That might 
happen, but again it might not. It 
will not be an all-time high for 
the period, for 1929 still hoids that 
position of honor with its count 
bf 3,413,804, which six-month total 
would be a fine showing for a 
normal full year. 

That 1929, by the way, finished 
the calendar year with 4,794,898 
jars sent out as factory sales in 
this country and Canada, and 599,- 


91 commercial vehicles, the total 
peing 5,621,715. That runs inte real 
money even at wholesale, figures 


quoted by AMA showing $5.:76,- 
45,881 dollar volume. The industry 
qualified for the Billion Dollar 
Club in 1916 and since that time 


Dealers Tell Me . 


(Continued from Page 8) 
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and including ‘16, it has had 24 
years in which nine figures have 
had to be used to count cash 
receipts. 

a ~ + 

RIGHT NOW practically every 
automobile plant is operating five 
days a week, and this pace should 
be maintained throughout May, 
possibly longer unless priorities 
stop necessary material or there 
is a scarcity of manpower occa- 
sioned by skilled workers being 
drafted into defense programs. 
This steady grind should give the 
deaiers plenty of cars to sell dur- 
ing the early summer, and ware- 
housing may take care of tomor- 
row’s orders. 

It wouldn’t surprise me a bit if 
production of 1941 models will 
cease in June, when the industry 
should be getting ready for 1942. 
Which vw ould indicate it feels there 
will be new models for 42. I think 
myself there will be, but I say it 
qualifiedly, not being able to anti- 
cipate how far-reaching will be the 
effects of our defense efforts. The 
present situation is such that I 
fell that, if it continues, we un- 
questionably will have new stuff. 

* 


ALREADY IT IS admitted that 
defense has caused our engineers 
to revamp previous practice 
through inability to get such ma- 
terials as aluminum and other 
metals on which priorities have 
been put. There will be less glitter 
on the front ends and we are 
going to have to use substitutes, 
but they’ll all add up to new mod- 
els. In the long run we are going 
to accustom ourselves to these sub- 
stitutes and who knows but what 
this erzatz will be found to be 
just as good as the material we 
have been forced to give up? Often 
it has been found that such is the 


case. 
* * 


GRANTED WE will have °42 
models, the next question has to 
do with shows. The AMA has 
called off the national exhibition 
in New York so as to give full- 
time effort to building armament 
for the government, but that does 
not mean there will be no focal 
point like a New York show to 
make the buying public realize the 
new models are out. Therefore, I 
venture the prediction that the 
|New York dealers will stage what 
lean be styled a national show in 
their city just as they did in the 
other war. If that be the case, I 
look for announcements of the new 
| stuff to come along in late August 
and early September, perhaps a 
\little earlier than last year. And 
|there should be numerous local 
|}shows held as in other years. 

* ~ ” 


| STOKES WALESBY, trained for 


ithe job because of his aviation ex- 
periences, has gone to Washington 


jealership, and where replacement/to take over a job in the office of 


lealers are hard to find, they are 


suggesting to their lesser factory|as a captain, mebbe a major. 


fficials that they become dealers. 


the chief of the air force, probably 
So 
this industry loses the nationally 


Recent statistics presented by|famous automobile editor of the 


Chevrolet’s Bill Holler show that| Detroit 
no less than 255 present Chevrolet| about an unusual 


Times. Which brought 


farewell party 


lealers formerly were zone and/for him at Detroit’s. Recess Club 


regional officials in the Chevrolet | last 


\holesale organization. 
; * *~ * 
“So, as I see it, volume selling 
'in various degrees is the order 
/of the day. It is gaining in popu- 
larity and will become increas- 
ingly more popular until it is 
checked by some force other than 
that generated by the dealer 
body. 
Sincerely, 
(Signed) Herman G. Wangelin.” 


‘a 


. 


t= 


er 


A. W. RICKENBACKER, brother 


Thursday, a luncheon ar- 
ranged by Bob Ross, now handling 
Cadillac publicity and former auto- 
mobile editor of the Detroit Times. 
The unusual feature of the fare- 
well was that the participants all 
were tom-tom beaters, each auto- 
mobile company in the Detroit area 
being represented by its publicity 
head. First time I ever have seen 
them all together at a luncheon. 
Which shows how Stokes stands 
with the industry. 





of ‘‘Eddie’’ (who's recovering from 


dlane-crash injuries) and associated with him in the Indianapolis Motor Speed- 
¥ay, takes delivery of a Chrysler Windsor sedan from Stewart W. Munroe, 


seneral sales manager, Chrysler Sales 


division. ‘‘Rick’’ will cover 15,000 miles 


0. this car in the interest of the coming Memorial Day 500-mile classic. He 


‘ays that the winner of the 1941 race may 


f 117.2 


have to top the existing record 


2 miles per hour made by Floyd Roberts in 1938 





f fathers and sponsors were in Detroit last week for graduation exercises of the 11th session 
of tin Fast teadante School of ‘Modern Merchandising and Management, Chevrolet’s school for dealers’ sons. In -— 
with W. E. Holler, general sales manager of Chevrolet, are Harry Ladenheim, 


Marsh Johnson, Reno, Nev.; John 


outh, Mich.; Ray wa Detroit; John E. 


George Clark, Avon, N. Y.; Jack Levin, 


Henry 


ville, Ill.; Harold Moye, Newton, Mass. 
Davis, Windsor, Vt.; Jack a 
Wills, Mercer, Pa.; Donald K. Trotter, East Liverpool, O.; 


Cambridge, Wis.; F. O. 


By A. H. Allen 


THERE have been few tougher 
individuals than automotive pur- 
chasing agents, that is, as far as 
their dealings with suppliers have 
been concerned. Cracking of mar- 
ket prices, undue pressure on de- 
liveries and bickering with dif- 
ferent sources, have all been a 
part of the game. Suppliers have 
become resigned to the situation, 
taking the position that if they do 
not show the proper obeisance, 
they will lose the business to their 
competition. At heart, these buyers 
are probably just as much gentle- 
men as the next fellow, but in a 
business where every fraction of a 
cent of cost is a vital matter, they 
are obliged to be tough—and so 
they have been. 

Today, however, this attitude 
is changing. It is a sellers’ mar- 
ket now (they come once in a 
salesman’s lifetime, it is said) 
and the buyer can no longer “get 
tough.” It just doesn’t work any 
more. The smart buyer now is 
one of the most pleasant and co- 
operative individuals you could 
imagine. He emphasizes to his 
sources that he doesn’t want to 
interfere with their operations in 
any way, that he is all ready to 
be of assistance if necessary—and 
please try to expedite shipment 
of his orders. 

Some veteran salesmen stand 
agape at such studied cultivation 
from automotive buyers. They are 
used to blustering and bickering, 
and do not know what to say to a 
soft-spoken, ingratiating type of 
buyer. But, even though buyer- 
seller relationships are on the best 

of terms now, when conditions re- 
turn to the old status, when a 
dozen suppliers are competing for 
one order, the gruff buyer likely 
will be back in the saddle with 
his threats of “Deliver the goods 
yesterday at my price or else—’ 


No Longer 


Luxuries 

ONE of the best moves the mo- 
tor industry can make at this time, 
and one which it is making to a 
certain extent, is an effort to 
demonstrate clearly to the govern- | 
ment and the public just how much 
of a necessity the motor car has 
grown to be. Certainly, automobiles 
are no longer luxuries or play- 
things, when, as Automobile Manu- 
facturers Assn. points out, 2,100 





Mowbray Elected Head 
Of Lincoln, Neb. Dealers) 
LINCOLN, Neb. William R._| 

Mowbray of the Mowbray-Lyon Co. 

(Dodge), was elected president of 

the Lincoln Automobile Dealers 

Assn. 

Other officers elected were: Ed 
O’Shea of the O’Shea-Rogers Co. 
(Ford), vice-president; Harold Gal- 
loway of Fred S. Sidles Motors, 
Inc. (Buick), secretary, and Floyd 
Randolph, treasurer. . 


T. Bertram, Vanceburg, Ky.; Hugh 


J. Mugrauer, Oakland, N. J.; Edwin R. Nash, Waco, Tex.; Geor 





Wilks, Pasadena 
Chicago; E. L. Strobri 
; Charles Maykel, Worcester 

Kansas Cit 
Sam Klein, 





American towns and cities, ranging 
in size from 2,500 up to 50,000 have 
dispensed with mass transportation 


systems, so that their combined 
populations of nearly 12,000,000 
of people must depend on their 
own private cars. 

* 


Arbitrary throttling of motor 
car production would be a sorry 
mistake, regardless of how seri- 
ous the demands for defense 
equipment. The defense program 
itself, is vitally dependent upon 
the motor car to transport work- 
men, and upon trucks to move 
materials and equipment. And it 
is no use saying that even if pro- 
duction of cars were to be shut 
off there would still be plenty 
available for everyone who 
wanted to buy. Car owners usual- 
ly keep “trading up,” that is, 
they start with a cheap used car 
and at intervals trade it in on 
either a better used car or a new 
car. If new cars cannot be ob- 
tained, there is an automatic 
choke on this trading up policy 
which means that the buyer at 
the lower end of the line cannot 
find merchandise. 

cd o ~ 

Granted that defense plants later 
this year may require 200,000 men, 
there should still be a sufficiently 
large number remaining out of the 
430,000 now employed in the auto- 
mobile, body and parts industries 


to keep on building motor cars. 
. = @ 


Timken’s 


New Device 

NOVEL method for heating bear- 
ing cones preparatory to assemb- 
ling them on shafts, where a tight 
press fit is required, has been di- 
vulged by Timken Roller Bearing 
Co., Canton, O. A special device 
has been perfected, comprising 
three trays about four feet square, 
and about 12 inches apart. The 
center tray is of pyrex glass, while 
top and bottom trays each carry 
seven 250-watt infra-red bulbs with 
gold plated reflectors. Bearing 
cones are not taken out of the 


WANT ADS— 





Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
AtvTomMoTIvVE News, Detroit 


BUYER WANTED 
AUTOMOTIVE COLLECTION SYSTEM — | 


Complete—(4) Notices, (3) Final Forma. | 
Samples, literature and testimonials sent 
FREE. Guaranteed. Write today. Mer- 


cantile Forms Company, 11 Avon Street, 
Providence, Rhode Island. 


FOR RENT 





| 


ATTENTION manufacturers’ agents va- 
cant store in block occupled by manu- 
facturers’ agents, 2186 E. Grand Blvd., 
corner Milwaukee, Detroit $50 month. 
Union Guardian Trust Co. Cherry 9300 


Ell 
White, Zanesville, O0.; 
Calif.; K. A. Thomas and W. 
dge, Brantford, Ont.; H. J. Walsh, zone manager, Boston; 
Re B. mont, G 

ass.; F. 
y; Howard W. Hoo 
Cleveland, and Wilbur E. Dewey, Omaha. 








enville, N. he Glen T. Helgren an 


G. Thomas, Bedford, Pa.; 


Toledo, O.; 


a uy ; Soae eee. BRush- 


onsen and J. imonsen, 
r, Muskegon, Mich.; Nevin 


boxes in which they are packed, 
but are stacked in their containers 
on the center tray and in some 20 
minutes are heated up to a maxi- 
mum of 155 degrees F. The infra- 
red rays penetrate the boxes and 
heat the steel, but leave the card- 
board boxes relatively cold. With 
this method of heating it is not 
necessary to wash off the protec- 
tive coating put on the bearings 
when they are packed. 





»»» now available 
in book form! 


Reviewers Say: 


NEWSWEEK.—“This encyclopedic, yet 

chatty history of the auto industry 
could be written only by the editor 
of ‘Automotive News’ * * * Full of 
intimate reminiscences and _ little- 
known facts, Sinsabaugh’s work in- 
cludes everyone connected with auto- 
mobiling.”’ 


LIBERTY.—‘‘Four honks on the horn 
of plenty for this really, excellent 
autobiography. It well illustrates a 
maxim of the late Professor Brander 


Matthews: ‘Autobiography is_ what 
biography ought to be’.’’ — Fulton 
Oursler. 

BOSTON GLOBE.—"“. - is perhaps 


the best history ever written of our 
industry . . . is thoroughly compre- 
hensive; was really needed, and is 
written in clear newspaper style.’’— 
James T. Sullivan. 


CHICAGO TRIBUNE—“It is invalu- 
able to anyone interested in Amer- 
ica’s No. 1 industry.”’ 


CHICAGO DAILY NEWS — “Sinsa- 
baugh’s 40 years of specialization in 
the motor car field have made him 
a unique authority on the subject of 
the automobile.’’ 


DETROIT TIMES—". . . tells it not in 
a manner derived from digging sta- 
tistics from musty tomes, but in a 
manner based on the personal con- 
tacts of the author.’’—Stokes Walesby. 


DETROIT FREE PRESS—‘‘Here are 
four decades of history largely cen- 
tered in our own ty. told with a 
sincerity for factual knowledge and 
with a fidelity to detail that will, in 
the generations to come, win from 
all historians a prayer of thanks to 
Chris.’’—Malcolm W. Bingay. 


DETROIT NEWS—“‘It is so liberally 
seasoned with the salt of what news- 


paper people know as human interest 
that it is bound to compel the at- 
tention of every class of reader.’’— 
George W. Stark. 


Price $3.75 


| deluxe autographed edition, $7.50 


ORDER FROM 


Automotive News 


DETROIT 
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Here is an application where a high tensile steel was de- ing used in scores of applications, in many of which ordin- xl 
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sired, because of the added strength and the reduction in ary steels have failed. | 
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N-A-X HIGH TENSILE has other important properties, bess. 1 
J . 4 f vorkil 
The fabricator tested N-A-X HIGH TENSILE, the low too—high yield point, high ultimate strength, excellent sar 
7 . [mal 
alloy steel with unusual ductility, extremely high impact welding characteristics and marked resistance to corrosion — 
and fatigue resistance, and the results were 100%. and abrasion. — 
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If your parts or mobile equipment must keep on the job Great Lakes engineers, who have experience covering the net 
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regardless of weather conditions—in sub-zero or extremely use of N-A-X HIGH TENSILE in all types of applicatons, ver-s 
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hot weather—over rough roads—N-A-X HIGH TENSILE will be glad to assist you in the use of this outstanding, low | 


weight it made possible. 
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GREAT LAKES STEEL CORPORATION—DETROIT, MICHIGAN oe 


Sales Offices in Principal Cities a 





| gi inches) . . . Stran-Steel Metal Framing tor Residential and Commercial Construction. 
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